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N. A.F.C. REPORTS 
TIME PAYMENTS | 
GAINED IN 1929 fanny Ry A 


|Harvester Company, with the Fed-| 


No Increase in Repos-| &f2! Pressed Steel Company of this | 


sessions D es p i te The order is at the rate of be-| 


67%; Builds New Markets UP BY SEVERAL 
Fae | MICHIGAN PLANTS 


| 
{ 
Milwaukee, Wis., Feb. 19.—An a 
der for heavy pressed steel bumpers 
for use as standard equipment on| 


P » sks i factures, ‘ 
eee one Se ce | ruary exceeded the 458 in February 


1928, by 124 per cent. 

In only one month of the year, 
December, did Auburn’s registra- 
tions fail to reach the level of the 
corresponding month of the pre- 
ceding year. In that month the 
sales amounted to 466, a decline of 


This is the first of a series of 
articles on the records made by 
individual automobile manufac- 
turers in 1929 in sales in the 


official registration figures from 
all the states, which are now 


As Car Demands 


tween 100,000 and 150,000 bumpers | 
Market Crash 


By WALTER BERMINGHAM 


HICAGO, Feb. 19. — Reports 
from throughout the country 
received by C. C. Hanch, general 
manager of the National Associa- 
tion of Finance Companies, are to 
the effect that despite the large 
increase in the number of cars 
sold on the time payment plan 
during the final quarter of 1929, 
the period of the so-called stock 
market and business adjustment, 
there has been no general increase 
delinquencies or repossessions. 
“In the months of October, No- 
vember and December, 1929, a total 
of 602,000 cars was financed by the 
325 companies reporting to 
United States Department of Com- 
merce, as compared with 486,000 in 
the same three months of 1928, a 
gain “ 116,000 cars,” stated Mr. 
c 


“The increase during October was 
$5,000 cars, while in November it 
Was 33,000 cars and in December 
28,000 cars. 

“There has been’ no indication of 
any adverse effect on finance com- 
Pany business due to the recent 
stock market debacle. Based upon 
Our ‘survey since the stock market 
crash I am prepared to assert that 
the unpaid contracts, the install- 
ment debts, in the hands of finance 
companies in the United States are 
and will continue to be a rock of 
Gibraltar in a sea of uncertain 
values. 

“Please bear in mind that I am 
referring to the class of installment 
debits which are bankable, and 
which are purchased by finance 
companies in billions of dollars. 
I am not referring to open charge 
accounts for groceries or for cer- 
tain classes of clothing, and I am 
not referring to those installment 
Sales which are made through 
custom with an _ infinitesimally 
Small down payment and an ever- 
lasting time to pay out. 
be delinquencies among 
in abnormal] an 

“I cannot spea 
can speak tor tune 
business which is 
finance companies The finance 
companies are suvplyine a s> vice; 
not loaning money. at distinc- 
tion should be ¢ Ear” Fy fea. 
They are supplying the service at 
@ reasonable cost and an extremely 
moderate profit.” ; 

Declaring that “the cest of bor- 

rowed money is one of the ma- 
terial costs of financing consumer 
credit,” Mr. Hanch indicated that 
the service of finance companies 
will be made less costly when and 
if the Federal Reserve Act or the 
reguiations of the Federal Reserve 
Board “are so amended as to 
make eligible for rediscount the 
notes of banks and of financing 
or credit companies, the procecds 
of which are to be used for fi- 
nancing the sale of merchandise 
in either wholesale or retail trans- 
actions. 

“Not long ago twe eminent econo- 
mists were qucted as saying that 
the leaders in business know far 
more than they knew a few years 
ago about the reletion between 
consumer demand and _  bvsiness 
prosperity and about the sound 
ways of sustaining consumer de- 
mand,” continued Mr. Hancn. “I 

m impelled to point out the omis- 
sion of an important link the 
formula. 

“There is a vast amount of dif- 
ference between consumer demand 
and the ability to supply consumer 
demand. It requires no effort to 
promote a demand for food in the 
mind of a man who is hungry; it 
requires little effort to persuade a 


(Continued on Page 12) 


the latter 


ounts 
k for them, but I 
2 2 Buik of the 
handied by the 
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in 


the | 


There may | 


a year, according to an announce- 
ment by Frederick D. Hansen, sec- 
retary of Federal. 

Production will be started in 
March and will be built up to about 
|300 bumpers a day by the end of 
| April. The bumper is of a design 
|patented by the Milwaukee com- 
|}pany. It is trimmed with rustless 
liron strips, and will be manufac- 
tured exclusively for International, 
| which is making the bumper stand- 
|ard on its trucks. 


GENERAL INSTRUMENT 
| BUYS NORGREN COMPANY 


Los Angeles, Feb. 19—Carl A. 
Norgren Company, Inc., of Denver, 
Col., a $159,000 concern, has been 
purchased outright by the Gen- 
eral Instrument Corporation of this 
city, according to Herbert E. Lin- 
den, vice-president of the latter 
company. The Norgren concern 
manufactures automatic _ lu- 
bricators, air hose couplings and 
other pneumatic fittings, industrial 
blow valves, alemite spray guns 
and air pressure valves. 

The Denver ‘company’s: entire 
plant will be moved immediately to 
Los Angeles, where it will be head- 
quartered in the new Bendix 
Building, 12th Street and Maple 
Avenue. The executive offices in 
the new Bendix Building will be 
ready for occupancy by April 1. 
On April 8 the first annual meet- 
ing of General Instrument Cor- 
poration will be held. 


AMERICAN: CHAIN CO. 





Bridgeport, Conn., Feb. 19.—The 
| American Chain Company has ac- 
| quired the entire capital and assets 
of Hazard Wire Rope Company, one 
of the oldest manufacturers of wire 
rope in the country, with a plant at 
Wilkes-Barre, Pa. ‘The purpose of 
this acquisition was to further ex- 
pand production of three-cornered 
wire rope under the company’s 
patents, controlled by a subsidiary, 
the American Cable Company. Man- 
ufacture of this patented product 
now constitutes 55 per cent. of the 
business of the American Cable 
Company. 

CUT GASOLINE PRICE 

Chicago, Feb. 19.—The retail price 
'2 cents a galion, effective this week, 
1/2 cents a gaiion, elieciive this week 
| except in Chicago and Detroit, the 
| Seonmacs Oil Company of Indiana 
announces. 





French M otor Production 
Increases 25% in 1929 


Special from A. D. N. Washington Bureau 

Washington, Feb. 19.—Coinci- 
dent with reports from Paris that 
the French House of Deputies had 
reached consideration of the 
measure imposing a prohibitive 
tariff on imported automotive 
products, the Department of Com- 
merce today revealed that total 
French production of motor cars 
and trucks in 1929 showed an in- 
crease of 25 per cent. over the 
previous year. 

According to a report from the 
American consul at Paris, official 
figures for ten months and a care- 
ful estimate of the last two months 
placed French production at 263,660 
units, an increase of 56,141 cars and 
trucks over 1928 

In addition, there were 4,000 mod- 
‘ eraterpriced American cars -assem- 





United States, as indicated by the 
complete for the full year. | 
| 

EW YORK, Feb. 19.—One of the} 

most notable advances in do- 
mestic retail sales of its products} 
achieved in 1929 in the automotive} 
industry was that accomplished by | 
the Auburn Automobile Company, 
manufacturer of the Auburn and} 
Cord cars. Sales of this company | 
for the full year, official figures 
now available for the first time 
show, amounted to 18,647, as com- 
pared with 11,154 in 1928, an in- 
crease of 7,493 units, or 67 per cent. | 

Included in the total for 1929 
were 795 Cord cars that did not go 
onto the retail market until the 
final four months of the year. 

Excluding the Cords, the Au- 
burn registrations for the year 
amounted to 17.852, an increase 
of 6,698 over 1928, equivalent to 60 
per cent. This was one of the 
best gains in the industry, out- 
side of Ford. 

One notable feature of the Au- 
burn record in 1929 was the fact 
that its sales peak was not reached 
until July, while the industry as a 
whole reached its top in April and 
declined from then on. Auburn's 
registrations in July amounted “to 
2,351, as compared with 1,254 in the 





corresponding month of 1928, an in- 
crease of 87 per cent. 

April was Auburn’s_ second best 
month, with sales of 2,248, a gain of | 
61 per cent. over the 1,391 of ath 





1928 

| The best percentage gains, how- 
|ever, were made in the first two} 
|}months of the year. January’s reg-| 
|istrations of 909 were 112 per coms. 
| better than the 427 of a year pre-| 


| 


BUYS HAZARD WIRE ROPE vious, while the 1,027 sales in Feb-" 


| 
BUDD WHEEL ELECTS | 
COL. SMITH DIRECTOR 


Philadelphia, Feb. 19.—Col. Frank 
E. Smith has been elected a direc- 
tor of Budd Wheel Company at the | 
annual meeting. The directors were | 
re-elected. There were 806,450) 
shares voted at the meeting out of 
the outstanding 926,643 common | 
shares. 

The proposed reducticn in that 
part of the stated capital of the 
company applicable to outstanding 
shares, such decrease to be ofiset| 
| by charging off certain expenditures 
| heretofore incurred fcr develop- 
{ment and other purposes and pre- 
viously carried on books of the com- 
|pany as assets, was approved by 
i stockholders. 





bled in France last year, as com- 
pared with 1,720 American cars and 
448 trucks in the preceding year. 
The Italian Fixit works in France 
in 1929 assemb’cd 2,300 cars and 
100 trucks. 

Imports of cars for eleven 
months in 1929 were only 17,077 
units, as against 8,602 units in the 
first eleven months of 1928, the 
report stated, while the imports 
were 1,825 anc 306 units, respec- 
tively. Exports ef the same period 
were 36,197 passenger ears, as 
against 34,706, and 8,811 trucks, as 
against 4,580. 

The French therefore, 
augmented its domestic business by 
33 per cent., and on the basis of the 
eleven months’ foreign trade figures, 
increased its exports by 25 per cent., 


industry, 








while the import trade, by units, fell 
off slightly. 


30 per cent. from the 674 of De- 
cember, 1928. 

The smallest gain over a corre- 
sponding month of 1928 was made 


in November, when the increase was | 


16 per cent. 


Following are the complete regis- | 
trations of new Auburn cars, month | 
in 1929 for the entire | 
compared with | 
1928, with the percentage of gains | 


by month, 
United States, 


as 

shown :— 

Pct. 

Gain 
112 


1929 
January 909 
February ...... 1,027 
. 1,865 
2.248 
2.207 
2,093 
2.351 
wees ae 
September .... 1,265 
October ....... 1,034 
November ..... 547 
December 


1928 
427 
458 

1,003 

1,391 

1,567 

1,546 

1,254 
954 
769 
640 
471 
674 


11,154 


In only seven of the forty-eight 
states did Auburn sales in 1929 fail 
to reach the levels of 1928. These 
states were California, Arkansas, 
Idaho, Michigan, Mississippi, Texas 
and Wyoming. 

The extent to which the Auburn 
company is building up new markets 
in some of the smaller and less pop- 
ulous states is reflected in the large 
increases made in some of these 
states over the preceding year. 

Sales in New Mexico and Arizona, 


(Continued on Page 9) 


42 CARS SHOWN 


Sales Spurred as New 
Attendance Records 
Are Made 


By ARTHUR C. BUCK 
NDIANAPOLIS, Ind., Feb. 19.— 
Better times in local automo- 

bile circles are indicated by early 
reports from the automobile show 
being held here this week, dealers 
declaring almost unanimously 

that they are securing an un- 
usually large list of buying pros- 
pects and actual orders. 

A Sunday show was held here for 
the first time in history and be- 
tween 1 and 5 o'clock show Officials 
say more people passed through the 
doors than during the best entire 
day of last week’s show. Saturday, 
opening day, surpassed last year’s 
first day by more than 25 per cent., 
they announced. 

Forty-two makes of cars in the 
shew included Auburn, Cord, Chev- 
rolet, Buick, Marquette, Dodge, 
Chrysler. Plymouth De Sotn. Peer- 
less, Marmon, Marmon-Roosevelt 
Nash, Franklin, Willys, Whippet, 
Willys-Knight, Cadillac eight and 
sixteen, La Salle, Durant Duesen- 
berg, Ford, Lincoln, Oak'a::d. Pon- 
tiac, Oldsmobile, Viking, R«.. Stude 
baker, Erskine, Hudson, Essex, Hup- 
mobile, Graham, Packard and 
Pierce-Arrow. Trucks and commer- 
cial cars displayed are Dodge, Stew- 
art, Chevrolet, Studebaker, Paige 
and Ford. 

The Peerless factory is sponsor- 
ing the exhibit of its three lines of 
Straight eights at the show here, 
that company being in the process 


(Continued on Page 12) : 











Improve 


By FRED KINGSBURY 
PDETEorr, Feb. 19.—Production 

schedules at a _ considerable 
number of the automobile manu- 
facturing plants in Michigan were 
a trifle higher last week than the 
week previous and further gains 
are under way. Dealers through- 
out the country are moving more 
cars, and by March 1 it is be- 
lieved the selling season will be 
well under way. 

Employment conditions are much 
better in the Motor City, and at 
least four plants in Detroit are work- 
ing at nearly capacity production, 
This condition, of course, was not& 
anticipated the first of the year 
and had greatly heartened the en- 
tire industry. 

The low peteed cars 
tremely w and ore 

dealers 


delivery from 

of the gaa | are cOming in at a 
rapid rate. owever, manufactur- 
ers are going slowly, as it is their 
great desire to keep production 
stabilized as much as_ possible 
throughout the year. 


Stocks of automobiles through- 
out the country are not high and 
the makers are trying to keep 
them as low as possible so there 
will be no over-stocking on the 
part of the dealers. This does not 
mean that there will be a shortage 
of cars, as the manutacturers are 
ready to “step up” production to 
the highest point almost over 
night, if required. 
Another thing 


are doing ex- 


ore we Wer 
—ew ae Retna 


that is pleasing 


;manufacturers is the great interest 


AT INDIANAPOLIS 


shown in the industry by the public 
in general. Thousands of communi- 
cations are being received at the 
factories which, according to exec- 
utives, show that this great inter- 
est will result in future business, and 
they are going after it. 

A very close watch is being kept 
on export business and reports from 
a number of foreign countries have 
been encouraging, despite the pro- 
jected action of France and Ger- 
many to raise the tariffs on Ameri- 
can cars. 


Conditions are growing better and 
better and a spirit of optimism pre« 
vails throughout the automotive in- 
dustry in Michigan. 
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Above is reproduced this week’s chart of business trends issued yesterday by the 


Department of Commerce at Washington. 
in Automotive Daily News. 


PUBLIC SERVICE OF N. J. 
REVENUES UP SHARPLY | d the nun:ber of bus passengers ex- 


| ceeded street car riders. 

Newark, N. J., Feb. 19—The twen-| On December 31, Public 

ty-first annual statement of the |So-oenaies Transport and ge 

F PR . : 1e companies were operatin 2 
Public Seivice Corporation of NeW) lines using 1,170 sardet ae and 
Jersey and its subsidiaries shows an | 2.235 motor buses, constituting what 
increase of $11,558,127.29 in operat-| is believed to be the largest co-or- 
ing revenues for the year 1929 over | dinated system of local transporta- 
1928. Operating revenues for 1929/t-0n in the world. The new ter- 
were $137,086.707. 

Operating income was $41,830,768, 
an increase of $4,858,273 over 1928. 
The balance available for dividends 
and surpius was $29,544,617, an in- 
crease Of $6,572,427 over that of the 
preceding year. 

Street cars and buses carried 655,- | 
484,666 passengers, a gain of 12,350,- | 


485 over 1928. For the first time 


pleted, and sixteen bus lines and 


five street car lines use it. 

‘CLASSIFIED ADVERTISEMENTS 

IN THE AUTOMOTIVE DAILY 
NEWS BRINGS RESULTS 


BD) 
Yara 
ij] 
Have you noticed 
the trend 


toward Hyatts? 


l 
Itty, linn 
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QUIET ROLLER BEARINGS 


since bus cperation was inaugurat- | 


Service | 


minal on the upper level of Public | 
Service Terminal, Newark, was com- | 


These charts are now appearing regularly | 


'NEW INSURANCE RATES 
EFFECTIVE IN NEW JERSEY 


} 


| for automobile liability and prop- 
|erty damage insurance went into 
| effect in New Jersey yesterday. The 
| rates set by the National Bureau of 
| Casualty Insurance Underwriters 
are the same as last year in many 
places in the state, but they have 
| been increased for Newark and its 
| suburban territory. 

The increase for the Newark ter- 
ritory for coverage on $5,000 and 
| $10,000 to $5, $7 and $8, according 
|to the class to which the insured 


| car belongs, but instead of the $1,000 | 
~| coverage for property damage for- | 


i'merly given, this amount has been 
raised to $5,000. In the commercial] 
car field the rates for liability are 
the same as heretofore. But for 
the property insurance they have 
been decreased, ranging from $3 to 
| $16 according to the type of vehicle 
| insured. 
| 
F. W. D. SHOWS $1,063,000 
SALES GAIN DURING 
| Clintonville, Wis., Feb. 19—An in- 
icrease of $1,063,000 in sales during 


| 


| 1929 as compared with the sales of | 


| 1928 was announced at a meeting 
|of the stockholders of the Four- 
Wheel Drive Auto Company by W. 
|}A. Olen, president. The meeting 


was held at the Clintonville plant. | 
|New plant equipment amounting to | 


| $171,000 has been installed for the 
| purpose of improving manufactur- 
jing methods and FWD production. 


ELECTRIC AUTO-LITE GETS 
HENNEY MOTOR CONTRACT 
Yoledo, Feb. 19——Henney Motor 
Company, subsidiary of the Allied 
Motor Industries, has awarded a 
contract for the manufacture of spe- 
lcial reversible electric motors ior 
| operation of the patented three-way 
service table in Henney hearses to 

the Electric Auto-Lite Company. 


Newark, N. J., Feb. 19.—New rates | 


1929 | 
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Used Cars on 
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Oakland Employees Win 


= * * 


Cliff Best Traveling 








} vy hd ° . 
|| Fred Kingsbury—Detroit Editor 
I —— 
HE other day we stopped in at a used car lot because 
our curiosity had been aroused by a large sign which 
read, “Buy Your Car Now; No Down Payment.” 
We discovered that this used car dealer had an agree- 
ment whereby the purchaser of an automobile would borrow 
‘the down payment from a loan company, which would take 
'a mortgage on the buyer’s household furniture. The auto- 
mobile dealer said the plan was working out fairly well, 
and that all of the people who had purchased an automobile 
under this plan had been keeping up their payments. We 
might remark that the interest on the amount borrowed is 


very large. 

P at the Oakland Motor Car Company’s plant the other 
U day A. R. Glancy, president, presented checks and Gen- 
eral Motors stock aggregating $214,695 in value to 342 Oak- 
‘land members of the General Motors savings fund class of 
1924. It is said the payments represented a return of nearly 

$5 for every dollar invested by the employees. 

*« 2 * 

LIFF BEST, general sales manager of the American 
Austin Car Company, is living on Pullman cars for a 
few weeks, visiting many important centers throughout the 
United States. Before leaving Detroit on this trip he said 
that contracts had been signed with distributors and dealers 
for 85,575 of the new motor cars, at a list value of approx- 
imately $37,000,000. These, of course, are contracts accepted 





* * * 


| !from dealers of recognized financial standing, and, in addi- 


\tion, Mr. Best has applications for 60,570 more Austin auto 
|mobiles which are to be acted upon later. 
| 6 + * 
HERE has been considerable talk in Detroit lately 
regarding alcohol as a fuel for automobiles. This has 
followed a statement, said to have been made by Dr. Henry 
Arnstein, that alcohol can be produced cheaper than gaso- 
line. As yet none of the companies has taken any action, 
'and they have not had anything to say regarding alcoho] as 
a fuel. It is believed that the enormous investment in gaso- 
line producing machinery in the United States and the great 
amount of gasoline available will preclude the use of alcohol 
for some time to come. 
| * x 
AST month was a good one for Ford in Wayne county, 
of which Detroit is the county seat. There were 2.201 
Ford automobiles registered in the county during the past 
|month. This was 38 higher than were registered in January, 
| 1929, and was even larger than the registrations in January, 
|1924, the peak year in Ford production. 
© = * 
HE Detroit section of the Society of Automotive Engi- 
neers learned all about electrons the other night when 
| Ellis L. Manning, research engineer of the General Electric 
jompany, spok on “The Private Life of an Electron,” which 
| was accompanied by a motion picture showing what goes on 
inside a radio tube when a receiving set is in action. 
** a 5 


Bs 


* 


We wish some enterprising person would “clock” the 
i/number of people passing through the concourse under the 
|street between the General Motors and Fisher Buildings 
every twenty-four hours. We are frequently asked the ques- 
tion, but up to the present time we have been unable to an- 
it. 


| swer 
| x 
The Wayne County Airport, just outside the city limits, 
|was officially opened the other day and is doing business. 
This airport cost $2,250,000 and is only sixteen miles from 
ithe Detroit City Hall. 


* # 


_BALLOON TIRES AVAILABLE) JANUARY BUILDING 


ON ALL STEWART TRUCKS 


Buffalo, N. Y., Feb. 19.—Stewart 
| Motor Corporation announces that 
|all models of Stewart trucks from 
the one ton up to and including the 
; seven ton can be equipped with the 
i/new truck type balloon tires at a 
| slightly increased cost. 

| Wider tread axles, wider fenders 


|and wider spacers between duals 
;have been provided for in the 1930 
|models, to accommodate balloon 
! tires. Sizes run from 6.50-20 on the 
cone ton to 10.50-24 on the seven ton. 








PERMITS SHOW DROP 


New York, Feb. 19.—Building per- 
mits issued in 566 representative 
cities and towns during the month 
of January showed a_loss of 46 per 
cent. from January, 1929, according 
to official reports received by S. W. 
Straus & Co. January showed 2 
decline of 17 per cent. from Decem- 
ber, 1929, which in turn had de- 
clined 19 per cent. from November. 

The total for the first month of 
the current year was $127,685,004, 
compared with $236,200,319 in Jan- 
uary last year and $153,717,819 in 
December, 1929. 


+» 
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Denver Dealers Set New 


PREDICT HIGHER 
SALES THIS YEAR 


Used Car Sales Also 
Reached New Peaks 
During 1929 


DENVER, COL., Feb. 19.—The 

automobile industry of this 
city during 1929 experienced a 
good year. This is indicated in 
the fact that in Denver during the 
year a total of 12,579 new passen- 
ger cars were purchased, at an 
estimated total cost of $13,900,000. 

In the preceding year 10,332 pas- 
senger cars were sold. Thus 1929 
Showed an increase of 2,247 cars. 
In 1927 the total number of new 
passenger cars sold was 9,913. Simi- 
lar reports of record-breaking sales 
are being received from all sections 
of the state. In nearly every county 
there were more cars purchased last 
year than in 1928. 

Nothing is being said here about 
the thousands of used cars pur- 
chased during 1929. That, in itself, 
is an important industry. But with 
respect to new machines, one person 
in every twenty-eight in Denver last 
year was a buyer The heaviest 

rt of the buying had been done 

y November 1, according to the 
reports of the automobile men 

During the first ten months of 
the year, 11,520 new machines were 
purchased at an estimated cost of 
$11.500,000. That was an increase 
of 2,590 machines and about $2.000,- 
000 over the figures for the same 
period of 1928. 

The average price 
cars was a little over $1,000. It was 
somewhat lower than the average 
price of each car sold in 1928, which 


was due to the fact that Ford was! 
until the 


out of the market in 1928 
latter part of the year. 

With the splendid success of 1929 
in mind, members of the Denver 
Auto Dealers’ Association have al- 
ready made plans for a greater sales 
year than ever. Another sales rec- 
ord will be established in 1930, they 
say. 

Some records made bv 
of leading Denve 
follow :— 

The Cullen-Thompsen Motor 
Company, distributors for Chrysler 
cars, report sales volume over a 
period of six years at $3,573,609. 
Each year except the first shows 
sales over one million dollars. and 
one year, 1928, approached close to 
the two-million mark. 

One of the best arguments in 
favor of the soundness of the whole- 
sale and retail automobile business 
as it applies to Denver and the 
Rocky Mcuntain rezicn is the rec- 
ord of Tom Botterill. Inc., Hudson- 
Essex distributor. Mr. Botterill sold 
his first car in Denver in 1903 and 
has remained in the business of 
automobile merchandising ever 
since. During his twenty-seven 
years in the business he has at- 
tained a volume of $28,056,714 and 
the wazes paid employees agzre- 
gate approximately two million 


dollars. 

Beginning business in 1922, the 
Larson-Nash Motor Company, this 
city, had a sales volume that year 
of $779,000, with sales during the 
peak year reaching $1,987,000. The 
modern new home of the Nash in 
Denver represents an investment of 
over $100,000. Otis L. Larson is 
president of the company. 

Figures submitted by the Denver 
zone ofiice of the Chevrolet Motor 
Company show a healthy growth in 
business over a period of five years, 
total sales amounting to approx- 
imately $39,000,000 during the five 
years. L. F. Skutt is zone sales 
manager. 

The Ford Motor Company plant 
here has an average payroll of $1,- 
250,000 and uses local material for 
which it pays annually $350,000. 


Ohio Sales in Eight 
Counties Total 6,08 


Columbus, O., Feb. 19 (UTPS).— 
The Ohio Council, National Auto- 
mobile Dealers’ Association, has 
compiled figures on sales of pas- 
senger cars in eight of the most 
populous counties in Ohio during | 
January, showing that a _ total of | 
6,080 cars were sold, compared with 
7,718 in December, 1929 

In Cuyahoga county (Cleveland) 
sales were 2,084, compared with 1,946 
in December. In Franklin county 
(Columbus) sales numbered 637, 
compared with 935 in December. In 
Summit county (Akron) sales num- 
bered 656, compared with 1,206 in 
December. 


paid for the} 


a number | 
r automobile firms 








FRONT AXLE of the new Ford AA truck chassis is nearly twice as strong as formerly. The front spring 


Model AA Ford Truck 


Offers Many 


ETROIT, Feb. 19. — Ameng 
the many improvements just 
made in the Model AA one and 
one-half ton Ford truck chassis 
are included the new four-speed 
gear-set, new spiral bevel gear rear 
axle, larger and stronger front 
axle and spring, larger brokes, 
dual rear wheels and provision 
for a transmission power take-off. 
The entire chassis has been gen- 
erally sirengthened. 
The four-speed gear--set gives 
drivers of the Ford truck ample 














FOUR-SPEED gearset on the new 
Ford AA truck chassis, showing 
power take-off opening in the side 
of the transmission case 
road speed for rapid transportation, 
together with an improved low- 
speed pulling power sufficient for 
moving capacity loads cut o1 pits 
or on soft ground. 

The new geai-set is of the stand- 
ard, selective sliding-gear type, pro- 
viding four speeds forward and 
one reverse. All gears and shafts 
are of chrome alloy steel, heat 
treated for hardness and accu- 
rately machined. Ball and roller 
bearings on both shafts reduce wear 
and friction. 

The new rear axle is a spiral 
bevel gear truck type. The pinion 
shaft is straddle mounted with dou- 
ble taper roller thrust bearings at 
the front and heavy spiral roller 
|bearings at the rear. The rear axle 
is of the three-quarter floating 
type. Entire weight of truck and 
load is carried on the housing. 
means that axle shafts serve only to 
turn the rear wheels. 
have been made much heavier. 

The new tront axle is nearly twice 
as strong as formerly. The front 
spring is heavier with wider leaves. 
Front radius rods are heavier and 
| kingpins, thrust bearings and wheel 
| bearings are larger. The center cross 
{member of the frame, which takes 


the driving thrust transmitted from | 


| the rear wheels, also has been made 
stronger. 


Another be 


| major change is to 
bias sales were 469, compared with 
1/671 in December. In Mahoning 
|county (Youngstown) sales were 331, 
compared with 537 in December. In 
|Stark county (Canton) 
In Hamilton county (Cincinnati) 
‘sales were 939, compared with 
'in December. In Montgomery 
/county (Dayton) sales were 615, 
|comvared with 617 in December. 

| In the eight counties Ford led, 
with 2,395; Chevrolet was second, 
with 1,365; Essex was third, with 
234; Pontiac was fourth, with 217, 


In Lucas county (To-and Oldsmobile was fifth. with 167. 


| 183's 


This | 


The shafts} 
|main features. 


sales were | 
349, compared with 451 in December. | 


399 | 


is heavier and the brakes are larger 


Improvements 


found 
Brakes 
face having 
square inches 
inclosed 

An improvement that will prove of 
considerable economy and conven- 
ience to the truck driver is the dual 
rear whee! feature, designed to make 
the steel disc wheels interchange- 
able. This provides for use of 20x6, 
heavy duty six-ply balloon tires on 
all wheels, front and back. Con- 
sequentiy the spare tire will fit any 
wheel, whether front or back, and 
thus obviates the necessity for 
carrying two size spares. 

Where rear wheels are used sing- 
however, heavier tires, 32x6, high 
pressure, eight ply, are required. 

There is a iarge size outiet on the 
right side of the transmission case 
for power take-off. To accommo- 
date a dump body, the chassis frame 
may be shortened as much as twen- | 
ty-seven inches, a leeway provided 
by ending the two rear cantilever 
springs at the axle. 

Chassis dimensions are over-all 
width across rear hubs, 66!5 inches; 
over-all width across dual wheel 
tires, 74%, inches and over-all length, 
inches. The wheel base meas- | 
ures 13114 inches. The turning oly 
cle of the track is 46 feet. Fuel} 
tank has a capacity of ten gallons. 

The price of the chassis is $545; 


in improved braking power 
are larger, the braking sur- 
been increased to 474% 
All brakes are fully 


ly, 


| with stake body and closed cab, $700; 


with platform body and closed cab, | 
$685. These prices include dual 
wheel equipment. The chassis with 
closed cab and express body is $665, 
with panel delivery body, $800. All 
bodies with the exception of the 
panel body can be had with an open 
cab for $25 less in price. 


HOUSTON, TEX., HOLDING 
FIRST USED CAR SHOW 


Heuston, Tex., Feb. 19.—Houston’s 
first used car show and auction, | 
sponsored by leading automobile | 
dealers of this city and promoted 
under the management of the Big 
Four Taylor Brothers, is under way 
in the Sam Houston Hall. Admis- 
sion is free. 

Each night at 7 o’clock the auc- 
tion of used cars starts and con- 
tinues until midnight. Entertain- 
ment features, including several cir- 
cus acts and other skits, are pre- 
sented daily in connection with the 
show. Airplanes soaring over the 
city and releasing parachutes an- 
nouncing the show is one of the 


OGDENSBURG A. D. A. ELECTS | 
JOS. WATERS SECRETARY | 
Ogdensburg, N. Y., Feb. 19.—Jo- 
seph Waters of the Hennan & Henry 
Motor Car Company has been elect- 
ed secretary of the Ogdensburg Au- 
tomobile Dealers’ Association, to 
|} succeed Henry H. MacLeay, who re- 
‘tired from business the first of the 
vear. Mr. MacLeay was tendered a/| 
itestimonial dinner by members of | 
the association at the Century Club. | 
The association will hold its annual 
automobile show at the Ogdensburg | 
Armory the latter part of March. 
Dates will be announced later. 





BARWICK CO. JANUARY SALES | 

Memphis, Tenn., Feb. 19.—Chip | 
Barwick Company, Ford dealer on 
Union Avenue, claims 1930 to be a} 
banner year. Both new and used | 
Ford car sales for January were| 
considerably n excess of the same | 
period in former years. The show | 
rooms are kept open evenings at | 
740 Union Ave. 


SALES MANAGERS, DEALERS 


GUESTS OF ERIE GROUP 


Erie, Pa., Feb. 19—Sales managers 
of the various automobile distripu- 
tors and dealers in this city and 
county were guests at the meeting 
of the Erie Automotive Association 
presided over by W. E. _ ‘Clelland, 
-president. Phii:iy Cc Bau- 
schard, past preside nt ol the as- 
sociation, and a delegate to the Na- 
tional Automobile Dealers’ Associa- 
tion convention, reported on that 
meeting. The meeting was largely 
attended, and the members of the 
local association are indicating a 
greater interest this year in the 
organization than ever before, ac- 
cording to Mr. McClelland 


HUFNAGEL CHAIRMAN OF 
NORTH HUDSON CAR 
North Bergen, N. J., Feb 

William Hufnagel, Chevrolet 

er of this city, has been chosen 

chairman, and Frank Galland, 
manager, of the annual North Hud- 
son Automobile Show at Columbia 

Park March 17 to 22. There will 

be thirty-five dealers from the 

municipalities of North Bergen, 

Union City, West New York, Wee- 

hawken and Guttenbe rg exhibiting 

200 cars. Last year's attendance 

was more than 50,000. 


vice 


19.— 
deal- 





| Maryland and 
| Virginia 
| served by 
| branch, 
| the 
| Februarv 


| were 
| manager 
| feature of the program was a sound- 
| motion 


Sales Record © in 1929 


400 FORD DEALERS 
MEET IN PHILADELPHIA 


Philadelphia, Feb. 19—More than 
400 dealers of the Ford Motor Com- 
pany from southeastern Pennsylva- 
| nia, southen New Jersey, Delaware, 
the northern part of 
representing the territory 
_the Chester, Pa., Ford 
held a district meeting in 
Bellevue-Stratford Hotel here, 
i3. 

Following luncheon, the dealers 
addressed by W. W. Mitchell, 
of the Chester branch. A 
through the 
> Ford Mo- 


picture trip 
River Rouge plant of the 
tor Company, Petroit. During his 
address, Mr. Mitchell announced 
that sales of Ford cars in the Ches- 
ter branch district during the month 
of January, 1930, showed an increase 
of 30 per cen. Ovir sales of Janu- 
ary, 1929 


PCLK COUNTY SALES 
ABOVE JANUARY, 1929 


Moines, Ia., Feb. 19.—Resi- 
Polk county, of which Des 
is the county seat, pur- 
294 new automobiles and 
trucks in January, 1930, 
as compared with 269 motor cars 
and forty-one trucks in January, 
1929. With January showing a sub- 
stantial gain, dealers feel that 1930 
will be a ban:\¥r year in car sales, 


Des 
dents of 
Moines 
chased 
fifty-one 


_KANKAKEE COUNTY FORMS 


SHOW | 


| chairman, 


| let dealer, 


DEALER ORGANIZATION 


Kankakee, IIL, Feb 19.—The 
local dealers recently formed an 
organization to meet each Tuesday 
noon at luncheon. It was decided 
to have only a chairman and a 
treasurer as officers. Romy Ham- 
mes. Ford dealer, was appointed 

and R. Weaver, sales 
of Bunker Bros., Chevro- 
is treasurer. The local 
| organization has affiliated with the 
| N. A. D. A. and will include dealers 
in Kankakee county. 


manager 





CONTROL is 


equipped with 


Gemmer” 


than with 


STEERING 


ore cars are 
“steering by 


any 


other make of steering gear. 


Gemmer-steered cars are 


the most popular — the 


easiest to handle —and con- 


sequently the easiest to sell. 


GEMMER 


MANUFACTURING COMPANY. ..DETROIT 


World’s Largest Builders of Steering Cears 


SMOOTHER-STEERED when GEMMER-GEARED 
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Advertise Now 

ime BABSON, the economic 
could if he were mean enough wear a band around his 
hat with the legend “I told you so” lettered upon it, has 
come out with one of the most sensible and constructive 
Mr. Babson urges American 


prognosticator, who 


suggestions recently offered. 


Ask Us To Tell You 


N presenting this service department, The Automotive Daily News is 
actuated by the desire to help its readers solve their problems, whether 
these are merchandising, technical or in the fieid of general automotive 
information. We shall be glad to have our readers ask us any questions 
pertaining to the automotive field. 

In some instances readers may desire information which will require 
an expenditure of money to secure, and in such cases we shall be glad to 
get the desired data at the least possible cost, or we shall inform our 
readers where they may obtain it most economically and expeditiously. 

In cases where the reader desires an immediate reply, we would sug- 





| gest that he inclose a self-addressed and stamped envelope. Other in- 


quiries will be printed in the paper from day to day in the order in which 


| Paper Company. 


| they are received. 


‘ENGINE SPEED TO CAR SPEED 


business not to relax by a single dollar the advertising of its| 


products. 


Well-directed advertising, Mr. Babson truly says, can do| 


more than other agency to hasten the recovery 
American business from its recent recession. He holds that 
1930 offers great opportunities to the advertisers and to the 
agencies which prepare the campaigns. “The time to adver- 
tise,’ says Mr. Babson, “is when sales are hard; contrary to 
the general practice of advertising chiefly when business 
is good and sales are easy.” 

Advertising at the present time renders a double ser- 
vice, in that it helps the advertiser directly in marketing his 
products and it reacts with tremendous force on the general 
economic condition of the country. As Mr. Babson remarks: 
“The value of well-directed advertising in overcoming sales 
resistance is too well known and too fully proved to require 
further comment.” 

Advertising has come to be accepted as almost inevi- 


any 


table by most Americans, but few of us realize the extent to 
which it builds sales and business. One of the shining ex- 


amples of the direct effeet of advertising is Wrigley, the 


Chicago man who has built up the sale of 5-cent packages of | 


chewing gum into a gigantic business and acquired one of 
Wrigley built his 
When he started 


the huge American fortunes for himself. 
business on a foundation of advertising. 
he spent every cent that he could wring from the business 
in advertising, and now that he has erected his huge com- 
mercial structure, he keeps it at the front by tremendous 
advertising appropriations. We know that in our own field 
it would be impossible to build and sell 5,000,000 motor 
vehicles in a year without the aid of generous advertising. 

However, it is a human trait of character to reduce 
advertising appropriations when the going gets a little hard. 
We say to ourselves: ‘Well, we'll just shave a bit off adver- 
tising until things get running smoothly again and then 
we'll make it up.”” This may be a natural trend of action 
for the timorous human being, but it is utterly illogical from 
the economic point of view. The way to get things running 
smoothly again is to advertise. The way to combat sales 
resistance is to bring your products to the attention of as 
many prospective buyers can be reached through 
accredited media. 

Mr. Babson holds that advertising should bring in some 
definite orders, as well as build good will. He notes particu- 
larly, however, that certain forms of institutional advertis- 
ing cannot be expected to show immediate results, but 
strongly holds that this type of appeal is necessary never- 
theless. 

In good truth, advertising at the present time, when 
we are just coming out of a business recession, should be 
more carefully considered and prepared than ever before, 
but it’should not be curtailed in quantity. Working out 
of an economic valley calls for a.certain quality of forti- 
tude. We have got to keep our eyes on the peaks and 
ignore the discomforts of our present position. In the 
language of flaming youth it “takes guts” to hold the 
needed advertising campaign through a period of dimin- 
ished income. But if there is anything certain under the 
sun it is that the only way to increase the income is to con- 
tinue well-directed advertising. 


as 


of | 


» | forty 


QUESTION: In recent issues of 
your paper I have noticed a new 
department in which you under- 
take to answer questions pertaining 
to the industry. I wondered if you 
would be kind enough to give me 
information regarding technical 
questions as well. Due to the wider 
use of the four-speed gear sets, there 
is much being said about the longer 
engine life, due to the engine turn- 
ing at lower speeds in relation to 
the car speed. Can you tell me how 


|to compute the relative speed of the 


engine in relation to car speed. 
H. R. C., New York. 
ANSWER: In computing the speed 
of the engine as expressed in revo- 
lutions per minute, in relation to 
the car speed in miles per hour, it 
is necessary to take into considera- 
tion such factors as the diameter 
of the driving wheels, gear ratio and 
so forth. 
The formula is: 
‘m. p. h.i xX 5,280 
60 
X (gear ratio? 
‘tire diam.) 


engme r 
44 x 
14x 12 

The first move is to reduce the 
circumference of the tire to linear 
feet. To do this we multiply the 
diameter of the tire by 44 and di- 
vide the resultant by 14 times 12. 
Assume that we have a car equipped 
with 30-inch tires. We have 44 
times 30 divided by 14 times 12 
equals 7.85 feet. Each time the 
wheel revolves the car moves for- 
ward 7.85 feet. 

Next we must determine the num- 
ber of feet per minute the car moves 
when traveling at a given rate of 
speed. This is obtained by multi- 
plying the number of miles per hour 
by 5,280 feet (the number of feet in 
a mile) and dividing by 60 to re- 
duce the figure to feet per minute. 
Assume the car is traveling 40 miles 
an hour; we have 40 times 5,280 or 
21,120 divided by 60, giving 3.520 
feet per minute. That is, a car trav- 
eling at the rate of 40 miles an hour 
will move 3,520 feet in one minute. 

Now we must divide this figure 
by the number of feet moved for- 
ward with each revolution of the 
Wheel in order to deiermine the 
number of wheel revolutions per 
minute when the car is traveling 
miles an hour. If we con- 
with the thirty-inch tire we 
have 3.520 divided by 7.85 giving 
448.4 revolutions of the wheel per 
minute. Thus the wheels of a car 
equipped with thirty-inch tires will 
turn at the rate of 448.4 revolutions 
per minute when the car is travel- 
ing at a roadspeed of forty miles 
an hour. 

However, we must still take into 
consideration the gear reduction be- 
tween the driving wheels and the 
engine itself Assuming that the 
gear ratio of 3.2 we must multiply 
448.4 by 3.2 giving 1,435 revelutéons 
of the crank shaft per minute when 
the car is traveling forty miles an 
hour. 


tinue 


1930 PRICES 

QUESTION: With present esti- 
mates of production for 1930 rang- 
ing between 4,200,000 and 4,500,000 
cars can you tell us what the gen- 
eral attitude of manufacturers is 
toward present price levels? Do they 
seem to favor a continuance of the 
present levels or do they seem to be 
considering revisions upward to 
compensate for the higher unit cost 
of the smaller production planned 
this year? J. D. F., Chicago. 

ANSWER: It seems reasonabie to 
assume that price revisions that 
have already been made have been 
based on the predicted lower pro- 
duction for 1930. Production sched- 
ules for this year are, perhaps, more 


|elastic than those of the past and 


most manufacturers have pledged 


a position as a salesman with a 
dealer in used cars. Can you recom- 
mend any home study course or 
something of this nature which 
would help me? J. B. 

Philadelphia, Pa. 

ANSWER: There are a number of 
home study courses which we could 
recommend as helpful to novice 
salesmen. However, during the past 
few weeks a number of distributors 
for the Auburn Automobile Com- 
pany have started courses for sales- 
men. These classes are not restrict- 
ed to members of the Auburn or- 
ganization. They offer personal in- 
,Struction by men who have already 
succeeded in the automobile selling 
field. May we suggest that you get 
in touch with the Teefy-Seltz Com- 
pany, 1419 Spring Garden St., to 
learn whether or not such classes 
would be available to you. 

EIGHT-CYLINDER TRUCKS 

QUESTION: Are thare at the 
present time any trucks using eight- 
cylinder motors? Do you think that 
eight-cylinder power plants are 
likely to become common in the 
| motor. truck field? 

M. B. P., Elgin, Il 

ANSWER: Studebaker offers three 
trucks equipped with eight cylinder 
engines. The World Motor Truck 
organization has a complete eight- 
cylinder line and the G-P people 
have two or three eight-cylinder 
models. Your guess on your second 
question is as good as ours. We 
have no way of judging at the pres- 
ent time A few years ago all 
trucks had four cylinder engines; 
now more than half have six 
cylinders under the hood. Perhaps 
the eight-cylinder engine may re- 
peat the success of the six in the 
truck field. 


MONTCLAIR TO HOLD 
MERCHANDIZING SHOW 


_Montclair, N. J., Feb. 19—A com- 
| bined merchandising and automobile 
show will be held in Montclair April 
5 to 12 under auspices of the Mont- 
clair Chamber of Commerce and the 
Montclair Automobile Dealers’ Asso- 
ciation. It will be held in the for- 
mer plant of the New Jersey Coated 
More than 100 
merchants and automobile dealers 
of the town will have displays, in- 
cluding 200 automobiles. 


COMING EVENTS 


FEBRUARY 
15-22—Indianapolis. Automobile Show 
15-22—Trenton N. Automobile Show. 
15-22—Providenee, R. 1. Automobile show. 
15-22—Canteon, O. Automobile Show. 
15-22—Red Bank, N. J. Monmouth County 

Automobile Show. 
17-22—Omaha, Neb. Automobile Show. 
17-22—Duluth, Minn. Automobile Show. 
13-22—Waterbury, Conn. Automobile Show. 
19-22—Watertown, N. ¥. Automobile Show. 
19-22—Bloomineton, Ill. Automobile Show. 
19-22—Bloomington, N., Automobile 

how 
20-22—Hoelyoke, Mass. 
20-22—New Ulm Minn. 
21-23—Michigan City, 




















Automobile Show. 
Automobile Show. 
Ind. Automobile 


Show 
21-Mar. |1—Altoeona, Pa. Automobile Show. 
22-Mar. 2—Lo: Angeles, Cal. Automobile 


Show 
24-March 1—Camden, N. J. 

Show 
24-March 1—Des Moines, Ia. 

ow 
24-March i—Fall River, Mass. 


snow 
25-March 1—Oil City, Pa. 
Show 


Automobile 
Automobile 
Automobile 
Automobile 


25-Mar. I—Evaneville, Ind. Automobile 
Show at Memorial Coliseum. 

25-March 2—Seattle, Wash. Automobile 
show 

27 -29—New Castle, Pa. 

23-Mar. 1—Albuquerque. 
Show 

*7-Mar t—Cxlgary, 
Shov 


Automobile Show. 
N. M. Automobile 


Alberta. Automobile 


MARCH 
t- |—Boston, Mass. Automobile Salon of 
fine cars 
4- &—Enid, Okla. Automobile Show, 

5- &—Sioux City, Ia. Automobile Show. 
$-16—Spekane, Wash. Dealers’ Progres- 
sive Automobile Show 
11-15—Houston, Tex. South Texas 

mobile Show 
Okla. 
ractor Show 
14-15—Moline, Hil. Automobile Show 
15-20—New Orleans, La. Attomobile Show. 
16-30—Nice, France. Automobile exhtbi- 
tion 


Auto- 


12-14—Enid, Farm Machinery and 


Ind. Automobile Show. 
Neb. Automobile Show. 


. W. Va. Automobile Show. 
APRIL 


7—Milan, Italy. Italian International 
Automobile Show. 

24-23—Cleveland, 0. National 

Association meeting. 


12-2 
Petroleum 


TEXTOLITE 


TIMING GEARS 


Reliability 


that Service Men 


Know— 


A careful, unbiased sur- 


vey among 


service men 


garage 
who 


and 
have 


spent their lives keeping 
cars on the road disclosed 
an almost unanimous ver- 


dict. 


For their own cars, they 


preferred 
drive. 


gear 


themselves to maintain a month-to-, 


| month schedule based upon a close 


study of trends in demand. In this 
way there would be no reason to 
revise prices later in the year unless 
some very unforeseen happening 
should greatly curtail the demand 
below the present estimates. At this 


| time students of the industry see no 
| indication of anything of this sort, 


| and 


it is generally conceded ihat 
present prices will be continued 
throughout the year with no serious 
revision. 


SCHOOL FOR SALESMEN 


QUESTION: I have recently taken | 


timing- 


830-77 


JOtm US IN THE GENERAL ELECTRIC HOUR, BROADCAST EVERY SATURDAY AT 9 P.M., £.9.7. OM A NATION-WIDE ¥.B.C, RETWORE 


GENERAL 


@ENERAL CE 


LecTRic COMPANY. SCHENECTADY 


ELECTRIC 


SALES OFFICES IN PRINCIPAL CITISS 
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MAKING SALES 
CONFERENCES | 
PROFITABLE 


Southern Equipment 
Co. Calls Sessions 
When Needed 


SALES conferences that = are 
needed when they are held 
have a definite purpose when they 
are planned, and get the desired 
resuits after they have been pro- 
moted, is the ambition of the 
Southern Equipment Company, 
wholesaler of automotive and air- 
plane equipment in San Antonio, 

Tex. 

“We do not follow the practice 
of some firms in having a sales meet- 
ing every month, two months or six 
months,” Ellis Cheney, general man- 
ager, explained “Instead, we call 
meetings when we know that there 
is an existing, urgent demand for 
them. If we have some new equip- 
ment come in this week which we 
realize wiil require -the personal at- 
tention oi the sales foree, and 
Should be explained to them 
thoroughly before they take it be- 
fore the trade, we bring them in 
from the territory, have a meeting. 
which lasts until its aim has been 
accomplished, and send them out 
again to do their best. 

“If necessity arises three days or 
three weeks later for another such 
Sales conference, introducing some 
new equipment or business policy, 
we bring them in again. We do noi 
have regular periods for these sales | 
meetings, believing that they should | 
be held only when absolutely needed. 

“While holding monthly sales 
meets have their good points. a re- 
view of what has been accomplished 
will often show that a large number 
of such meetings are unprofitable. 
First. when we bring in our men 
from the territory. it creates quite a! 
traveling expense and takes them 
from their work for a number of 
days. Except for those very close to | 
our headquarters, a week is prac- 
tically lost in one of these meetings, 
counting the time spent in going 
and coming. the time in the meet- 
ings and getting things adjusted 
again ready for business. 

“In addition to this time and 
traveling expense, we have to get a 
meeting room at a local hotel, throw 
a luncheon each day and go to other | 
expense of this nature. Then there 
is the time spent in arranging the 
meeting. the time the officials in 
charge are away from the office and 
a number of little things which are - 
too numerous to mention. 

“Unless there exists a real need 
for a sales meeting every month, 
it will be found that half of these 
meetings will prove unprofitable. 
The salesmen lose time, the house 
loses time, and the results are of 
such small value that they might 
have been attained with equally 
effective satisfaction. by a sales 
letter. 

“When 
we not 


we have a sales meeting, 
only have something to 
show, but something to say. Last 
week we held a sales meeting and 
had the vice-president of the Mc- 
Quay-Norris Piston Ring Company, 
as our guest and as a _ principle 
Speaker on our program. Here is a} 
man who is not only a good execu-, 
tive. but is a gocd speaker: a man 
who can not only talk his own 
products, but can discuss subjects 
of general interest to salesmen, and} 
his attendance was something of 
real worth. That is the kind of a 
man we like to have on hand when | 
we meet. Our sales meetings are 
unusual events, and we like to have 
business, and to keep that which we 
all ready have. 

“While only a few days have 
passed since our last meeting was 
concluded—it lasted two days—we 
already feel that we shall get some 
wonderful results from it. We had 
some wonderful talks, we had some} 
fine things brought out, and our | 
men are primed to go after more, 
business, and to keep that we all} 
ready have. | 

“Sales conferences should not be} 
held unless they have a pre-planned | 
purpose. and they are not successful 
unless they accomplish that object 
for which they were planned. If the 
object is big enough to arouse the 
interest and demand the attention 
jt deserves, then it will prove ef- 
fective. But a number of meetings | 
on points of only mediocre value | 
kill interest and break down the 
general purpose of the meeting.” 


Jobber Stages Third Annual E 


a 


HERE ARE two views of the third 
annual equipment show put on 
by Lebair Auto Supply Company, 
distributor, and member of the 
Motor and Equipment Association. 
One view shows part of the dis- 
play of shop equipment, while ihe 
other is a corner of the replace- 
ment parts exhibit. The attend- 
ance this year was greater than 
ever before and the concern used 
its own building, 119-112 Bruns- 
wick Ave., Trenton, N. J., for the 
show 


| RUARK OUTLINES M. E. A. 


“CARE WILL SAVE CAR” 
CAMPAIGN IN THe WEST 


Chicago, Feb. 19—B. W. Ruark 
sales development manager of the 
Motor and Equipment Association. 
nas returned after a Western trip 
which included stops at Denver and 
Pueblo, Col.. Wichita and Hutchin- 
son, Kan. 

In each of these cities he pre- 
sented an outline of the “Care Will 
Save Your Car” camnaign which 
the association is to follow through 
energetically this year. 

At Pueblo and Denver he ad- 
dressed trade gatherings. using fo1 
his subject “Trade Winds.” He 
traced the development of the auto- 
motive industry. pointing out that 
the era before 1910 was one of ex- 
perimentation, which was followed 
by the period of mass production. 

He explained how the present era 
had developed into one of mass dis- 
tribution ,irx which the problems of 
mass merchandising are one of the 
outstanding phases. “Care Will 
Save Your Car’ was shown to be 
one of the most recent favorable 
“Trade Winds,” and those present 
were urged to sail before it to 
greater business. Mr. Ruark report- 
ed that this trade development ac- 
tivity of the association is being met 
with enthusiasm wherever pre- 
sented. 


VESTA BATTERY ADDS 
3,707 NEW DEALERS 


Chicago, Feb 19.—Beginning Au- 
gust 26 last the Vesta Battery Cor- 
poration began to experience an 
unusual increase in the number of 
new dealers. During that period to 
December 7 a total of 2.806 new 
Vesta dealer franchises were is- 
sued. On January 7 the total had 
advanced to 3,130. At the close of 
business, January 31, the total had 
reached 3,707. _ 

This impressive gain in dealer 
representation in only five months 
is unquestionably an_ outstanding 
record in battery merchandising. 


* | 
The Southern Equipment Com- | 
pany is one oi the oldest and largest | 


wholesalers of automotive equip- | 


ment in the South. It has grown 
with the industry and has not oniy 
maintained its position, but has 
forged ahead in sales and territory 
covered. Mr. Cheney, as vice-presi- 
thereby entirely upsetting the steer- 
dent and general manager, has 
played no small part in bringing 
about this success. 


| Sylvania 
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Vest New York, N. J., Feb. 19.— 
Clinton Warner, formerly credit 
manager of the Russell Marufac- 
turing Company and later of Page 
& Warner, Middletown, Conn., is 
now in an executive position with 
the Widmer Auto Parts Corpora- 
tion here. 


Brooklyn, N. Y., Feb. 19.—Fred 
Zimmerman of F. A. Zimmerman & 
Co. the largest automotive jobber 


.in the Ridgewood section of Brook- 


Ivn, expects to be in the new build- 
ing shortly 


Seattle, Wash., Feb. 19.—C. E. 
Walling, sales manager for Ballou 
& Wright, back from a trip to cen- 
tral Washington, reports automo- 
tive outlook the brightest there in 
years. Dealers have enjoyed fair) 
business since the first of the year 
and optimism prevails. | 


Atlantic City, N. J.. Feb. 19.— 
Harry Newcomer of Mount Joy, Pa., 
was elected president of the Penn- 
and Atlantic Seaboard | 
Hardware Association at the annual | 


|convention in Convention Hall here. | 


He succeeds Frank Hegner of! 


Sewickley, Pa. 


New York, Feb. 19—The New| 
York Bearings Company has moved | 
to new and larger quarters at 55 
Amsterdam Ave. } 


Paterson, N. J., Feb. 19.—The} 
Standard Motor Parts Company re-| 
cently made its second move, to; 
gain larger quarters. It is now lo-| 
cated at 156 Paterson St., and has 


quip 


ment Show 


we Ph ras ' 


REPLACEMENT DARTS He 


7O 4. cae 


more than three times the 
space it had at 
ticn, directly across the street. This 
is the second move this company 
has made to take care of its rapidly 


increasing business 


New York, Feb. 19.—Tiny Hen- 
nings is in charge of the mechani- 
cal department of W. E. Pruden 


| Company 


Camden, N. J., Feb. 19.—L. Love- 
land has joined the sales force of 
Heimbach’s Auto Supply Company 
here. 
19.—Announcement 
the. Vesta 


Chicago, Feb 
has just been made by 
Battery Corporation of new price 
reductions on all types of Vesta 
batteries. This includes the famous 
Vesta Plate-locking Isolator bat- 
tery, the Vesta Vaco and Defiance 


| lines 


Nashville, Tenn., Feb. 19.—Ed- 
ward Bufcrd of Buford Brothers, 
154-156 2c Ave., North, vice-presi- 
dent trom the accessory trade of the 
Nashville Automobile Trades As- 
sociation and member of one of the 
principal automotive accessory 
houses, reports February trade as 
more active than January on re- 
placement parts and shop equip- 
ment. The house has enlarged its 
place and carries a very complete 
line. It 
butor in Temple Radio. 

Lincoln, Neb., Feb. 19- 
Steinbrecker has become associated 
with John Rohrig and Ben H. 
Fischer as part owner of the Corn- 
husker Tire Company, at 404 South 
llth St. The company does both 
retail and wholesale business, and 
is state distributor for Cornhusker 
tires. Mr. Steinbrecker was former- 
ly connected with the Nebraska 
Buick Auto Company, in the service 
department. 


floor | 
its previous loca- |! 


is also a wholesale distri- 


Manse | 
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Editor’s 
Column 


NCREASING opposition to the 

development of chain stores is 
reflected in fights being conduct- 
ed in two states to invoke a spe- 
cial tax on chain stores. 

In Kentucky strong effort is be- 
ing maage to pass a bill through 
which every retail store would have 
to pay a tax of $25 per year, every 
second store in a system $50 per 
year, and every third store $75, and 
so on. 

The governor of Kentucky in his 
address before a joint session of 
the Legislature advocated legislation 
to relieve home merchants and 
severely criticized chain store meth- 
ods. It is claimed that such a bill 
would be legal in that there is the 
sime treatment of all concerns. 
However, many observers do not 
believe that the courts would hold 
that one store should pay $25 and 
an identical store $109 or more per 
year merely because it is one of a 
chain 

Indiana's 








“ 





chain store 
case, so called. which afiects every 
retail business in Indiana to some 
extent, and those companies which 
operate iwo or more stores in a 
larger way, has been heard in Fed- 
eral Court in Indianapolis before 
three Federal judges. No decision 
was given, time being granted for 
the preparation of briefs citing 
laws applicable to the case. 

The case was the result of a law 
passed by the last Legislature tax- 
ing every retail establishment and 
increasing the amount of taxes 
proportionately on two or more 
establishments operated by the same 
company 

It was alleged by counsel for the 
defense that only about 8 per cent. 
of the retail establishments of 
Indiana, or approximately 3,500, are 
operated by owners of more than 
|}one such place of business. The 
| evidence showed that operators of 
chain stores have a distinct advan- 
| tage in purchasing and merchandis- 

ing over the proprietor of the in- 
dividually owned establishment and 
it was the contention of the state 
attorney general that the law was 
not confiscatory because it was not 
a heavy one. 

Dr. William R. Rawles, 
the Indiana University 
| Commerce, was the principal de- 
fense witness. He said that low 
prices resulting from large capital 
and buying power provided a rapid 
turnover and the chains were able 
to promote sales through a combi- 
nation of advertising and merchan- 
dising 

Dr. Paul H. Nystrom, professor of 
marketing at Columbia University, 
was witness for the plaintiff. He 
said that the co-operative movement 
of individually owned _ establish- 
ments is sweeping the country and 
is looked on by many as the solu- 
tion of the individual store owner's 
problem 

The chain store. he asserted, 
had served to force the remaining 
individual business men to become 
better merchants and the net re- 
sult has been beneficial to the 
public 

The defense case was based on 
the theory that the chain store law 
provides for an occupational tax 
and not 2 property tax. Attorneys 
from the attorney general declared 
it within the province of the state 
to collect an occupational tax and 
that the fee of $25 for each store is 
not discriminatory. 

They asserted the Legislature also 
had police power and in taxing 
chain businesses is attempting to 
regulate their growth. They stated 
that it falls within the province of 
the Legislature to favor one class of 
merchandising over another. 

The outcome of these cases will 
be of interest to jobbers as well as 
chain store groups throughout the 
country. There are many jobbers, 
however, that hold to the same 
opinion as Dr. Nystrom. 


ALLBESTOS MOVES 
ITS ATLANTA STOCK 


Atlanta, Ga., Feb. 19.—The Allbes- 
tos Corporation, Philadelphia, has 


moved its Atlanta warehouse stock 
to Parts Manufacturers’ Service, 
273 Ivy St., Atlanta. Thomas Lane 
is in charge. 

Atlanta is one of the five cities 
in which Allebestos maintains large 
| warehouse stocks of a complete line 
j of brake lining products for the 
benefit of Allebestos jobbers exe 
'‘ clusively. 


celebrated 


dean of 
School of 
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Service Notes 


Albion, N. Y., Feb. 19.—Prelimi- 
nary plans are under way for a pro- 
gram of expansion and substantial 
increase in production at the plant 
of the Kenyon Kab Company, Inc., 
manufacturer of taxicab bodies, ac- 
cording to Ralp Holcomb, general 
manager. 














Dallas, Tex., Feb. 19—Jeck R. 


Swain and Devereaux Dunlap have 
announced plans for the establish- 
ment of a de luxe service station in 
a new three-story building at Har- 
wood, Pacific and Olive Streets, May 
1. A lease representing a_ total 
valuation of $250,000 has just been 
closed. Twenty-four-hour service 
will be featured in the new shop, 
and complete motor facilities will be 
available. 


Miami, Fla., Feb. 19 (UTPS).—The 
Auto Top Shop has been opened at 





844 North Miami Ave. and is pre- 
pared to do everything in tops, up- 
holstery and seat covers. _ Buster 
Coates is in — - the plant. 


Gray, Ia., Feb. 19. —John Shaw- 
has opened a garage and repair 
shop. Mr. Shaw was formerly in 
the garage business here, disposing 
of his business to Rudnick Brothers 
several years ago. 

Jacksonville, Fla., Feb. 19.—Spe- 
cializing in used automobile parts of 


all descriptions and makes, the 
Riverside Auto Parts Company, 63 
Riverside Ave., has opened for busi- 
ness and is in the market for old, 
burned or wrecked cars. In addition 
to parts, used tires, tubes, batteries 
and accessories are carried in stock. 
T. C. Burbridge is hc crac 


Miami, Fla., Feb. 19 (UTPS) —The 


Automobile Service Corporation has 
been organized, with L. A. Jones 





president and Russell Bartmes vice- 
president and general manager. The 


business is being conducted at N. & 
20th Street and North ifiami Ave 
nue. It has a complete automobile 
maintenance establishment and is 
equipped to give efficient service. 


Lincoln, Neb., Feb. 19—Western 
Storage Battery Company, Willard 
distributor, formerly at 1731 O St. 
has moved into its new home at 


17th and N Streets, a thoroughly 
modern, $80,000, two-story building. 








AUBURN—6-85. 120 W. B. 
Sport Sedan 995' Sedan 
Cabriolet 1,095 


AUBURN—8-95. 125 W. 


Sedan 1,195 Cabriolet 
1,295 Phaeton Sedan 


AUBURN—8-125. 130 W. B. 


Sport Sedan 1,495| Cabriolet 

Sedan 1,595, Phaeton Sedan 
BLACKHAWK—6 or & cyl. 127'4 W. 
5 Coupe 1,995 4 Speedster 

5 Sedan 2.395'7 Cab. Coupe 5 
2 Coupe 2,395|4 Speed. (T.C.).2,735 
2 Speedster 2,535 


BLACKHAWK—127'* W. B. 
Standard Weymann “Chassis 
5 Wey.Chantilly.2,595|4 Wey. Deauville.2,655 
4 Wey. Monaco.2,655 
BUICK—‘“40."" 6-cyl. 
Coupe 1,269 4 Spt. Roadster 
Sedan 1,270'5 Phaeton 
Speci al ser 1, 300|5 4-dr. Sedan 
BUICK—*! G-cyl. 124 W. 
4 Coupe a 5 4-dr. Sedan 
BUICK—“‘60." 6-cyl. 132 W. B. 
4 Roadster 1, Sedan 
7 Phaeton 1, 7 4-dr. Sedan 
4De L. Coupe. .1,695'7 Limousine 
5 Coupe 1,740 
CADILLAC—8-cyl. 140 
Fisher Custom 
° .3,2951 5 Sedan 
5 Town Sedan. .3,495|7 Sedan ... 
2Con. Coupe...3,595|7 Imp. Sedan 
5 Coupe . 3,595 
CADILLAC—8-cyl. 140 W. B. 
Fleetwood Custom 
2 Roadster .3,450| 5 Sedanette 
5 Sedan ....4,195| 7 Imperial 
5 Sedan Cabrio.4,245}5 A.W. Phaeton 
7Sedan . . .4,295| Town Cabriolet. 
5 Imperial .4,395; Town Cabriolet 
5Imp. Cabrio. .4,445/Town Cabriolet. 
5 Sedanette |Lim. Brougham. 
Cabriolet ....4,500} 
CADILLAC—V-16. 148 W. B. 
Fleetwood Custom 
coved 5,350! Town Cabriolet 
5,800! (Leather) 
<<a 900) Lim. Brougham. 
.5,950|7 Imp. Sedan. 
5,950| 7 Sedan 
$ Sedan Cabrio.6,125'5 Imperial ......7,300 
5 Phaeton ...6,150}5 Imp. Cabriolet.7,350 
7 Sedan 6,225,|A. W. Phaeton..7,350 
5 Imperial 6,300! Town Cabriolet 
5Imp. Cabrio. .6,350 (Opera seats).8,750 
7Imp. Sedan. ..6,525| Town Cabriolet 
A. W. Phaeton.6,650' (quarter win- 
2 Coupe ... 6.850! dows) ... 
2Con Coupe. ..6,900! Town Cabriolet 
5 Club Sedan...6.950! (leather 
5 Sedan ........6,950 quarters) .8,750 
Town Cabriolet.7,000| Lim. Brougham.8,750 
5 Sedan Cabrio.7.125'Town Broughm.9,200 
Town Cabriolet.7,150/Town Broughm.9,700 
CHEVROLET—46-cyl. 107 W. B. 
Roadster =. Coupe 
Phaeton 495\Sport Coupe 
yd Roadster. .525/Club Sedan 
65|Sedan 


1,095 


B. 


Sport 
Sedan 


1,595 
1,695 


118 W. B. 
1.510 
1,310 
1,330 
B. 

1,540 


2 
5 
4 


1,760 
1,910 
2,070 4 


Ww. B. 


2 Coupe 
95 


‘ 3.995 


4,595 

4,595 
.4,700 
4,995 
5,146 
5,145 
5,145 


: a mga 
- 7,150 


7,450 
- 7,225 
7,22 


8,750 


. 565 
625 


Business Coupe..995|Roadster (RS). .1,025 
Brougham 95| Royal Coupe(RS) 1,075 
Phaeton ....1,025|Royal Sedan... .1,095 
neers R—70. 6-cyl. 
Phaeton 295| Royal Compo (ns) +. 395 
Roadster (RS). 1345 {Royal Sedan. 1,445 
Business Coupe.1,345|Con. Coupe 
Brougham ..... 1,345} 
CHRYSLER—77. 6-cyl. 
Business Coupe.1,625|Town Sedan... .1,795 
Roadster (RS). .1,665|Crown Sedan. - 1,795 
Royal ones \4 Crown Coupe. .1,795 
MP <s0eeee 1,725|5 Phaeton (TC).1,795 
Sedan...1,725/Con. Coupe (RS) 1,825 
CHRYSLER—Imperial. 6-cyl. 
5 Sedan ......3,075|Stan. Coupe.. 
Town Sedan....3,075'Con Coupe 
7 Sedan . .3,195, Sedan Lim 
7 Phaeton’ 
CORD—38- at. 133% W. B. 
satdeowes 3,095; Cabriolet 
3,095|Phaeton Sedan. 
DE SOTO—4-cyl. 
845|\Cupe De Lujo.. 
Roads’r Espanol.845\|Sedan 
Business Coupe. .845/Sedan De Lujo... 
Sedan Coche.....845} 
DE SOTO—8-cyl. 
Business Coupe...965|De Luxe Coupe 
Roadster ........985' Touring 
Standard Sedan. .995|De Luxe Sedan. 
DODGE—Six. 
Business Coupe...835'4-dr. Sedan 
DeL. Coupe (RS).855' Phaeton 
Roadster 855) 


(R. 
Royal 


3,295 
3,295 


Sedan 
Brougham 


- 885 
885 
-955 


Paeton 


1.025 
1,035 
-1,065 


865 
75 


DODGE—Eight. 
..1,095' Phaeton 


, 1,145 
1,125’ Business Coupe. . 
1,145) 


Roadster , 
DeLCoupe(RS) 
edan 

DODGE—Senior Six. 6-cyl. 120 W. B. 

5 Brougham ..1,545!|Roadster (R.S.).1.615 
4-dr. Sedan ...1,595\4-dr. Lan Sed. .1,645 
2 Coupe (R.S.)..1,595) 

DODGE—New Six. 6-cyl. 112 W. B. 
2-dr. Sedan 925|Phaeton ... . 1,025 
Business Coupe. .945,DeL. Coupe (RS)1, 025 
Roadster (RS)...995/4 Victoria ... 1,02 
5 2-dr. Brough’m.995/4-dr. DeL. Sed. 
4-dr. Sedan .....995 

DURANT—“40.” 4-cyl. 
Coupe 595! 4-dr. 
Spt. Roadr (RS) .595/ 

DURANT—“60.” 6-cyl. 109 W. B. 
Spt. Roadr (RS) .685\4-dr. Sedan 
Coupe 685| 
DURANT—‘“63.”" 6-cyl. 112 W. B. 

(Three Speed Transmission) 
845| Phaeton 
895) 


- 1,065 


107 W. B. 


Sedan 695 


750 


925 
4- = ‘sedan 





5 2 Coupe 


(RS)1. 545 5 


5 5 4-dr. 


DURANT—“66." 6-cyl. 112 W. B. 
(Four Speed Transmission) 
Coupe: (R. 8.) 945| Phaeton 
4-dr. Sedan 995 
DURANT—“‘70." 6-cyl. 119 W. B. 
(Foun Speed Transmission) 
(RS) 1,195|4-dr. Sedan 
DURANT—6-14. 6-cyl. 
(Three Speed Transmission) 
Coupe. .785'*DeL. Coupe 
RS) .815|*DeL. Phaeton 
Sedan $45|*DeL. Sedan 
Roadster 935 
wi wheels. 


1,025 


Coupe 


siness 
Coupe | 


re 
DURANT—6-17. 6-cyl. 
(Four Speed Transmission) 
Business Coupe 995|*DeL. Coupe 
Sts > *DeL. Roadster 
1,025|*DeL. Phaeton 
Sedan 1,065 


*DeL. Sedan. 
*Six wire wheels. 


ELCAR—75-A. 6-cyl. 117 W. B. 
2 Roadster 995|4 Con. Landau 
4 Roadster 1,245'5 Club Sedan 
2Coupe . 1,245'5 Sedan 
4 Coupe 1,265) 

ELCAR—9 8-cyl. 123 W. B. 

2 Roadster 395|4 Con. Laudau. 
4 Roadster 535|5 Club Sedan... 
2 Coupe .. 545|5 Sedan . 
4Coupe .. 565) 


ELCAR—96. &-cyl. 123 W. B. 


4 Roadster .63515 Club Sedan 
2 Coupe 645'4 Pleetwing Sed 
4 Con 665'5 Princess Sed. 
i Coupe 665 
ELCAR—130. 8-cyl. 130 W. B. 
2 Coupe 1,945'4 Con. Landau. .1,9 
5Sedan . ...1,995'4 Roadster 1 
5 Club Sedan 1,995'5 Touring 
4 Coupe 1,995|7 Sedan 
ELCAR—120. 8-cyl. 127 
5 Pho mins . «+.-2,465'7 Sedan 
5 Seda 2,465) 


5. 
> 
1, 
1, 
oily 


Landau. 1, 
ool 


a ie Bey 135 


4Roadster ... 5 Sedan 
4Con. Landau 2 eas H Con. Sedan 


ERSKINE—4-cyl. 114 W. B. 
Club Sedan ..... 935! Sedan 
895'Regal Toure.r.. 
Tourer 965! Regal Sedan. 
CO scccvunes 985|Landau Sedan.. 


ESSEX—6-cyl. 113 W .B. 
735' Broughan 
750' Phaeton 
765|Roadster ........ 
. .825|Sun Sedan ....... 
. 875) 
A. 4-cyl. 103% W. B. 
439| Fordar Sedan 
435' (2 win.) .. 
.440! Standard Sedan | 
.460! (3 win.). . 
. .500! Cabriolet rr 
500'Town Sedan . 
Sport Coupe .....530| Town Car 


FRANKLIN—Series 145. 125 W. B. 
— . 2,585] Vic. Brougham. .2,695 
SD © -sxaweacos 2,610; Con. Coupe ....2,710 
De ‘Lane Sedan .2,760| Town Sedan ....2,.725 
Club Sedan ....2,675; Pursuit .... . -27,50 


a 
FRANKLIN—Series 147. 132 W. B. 
— areas RE 715| Limousine .. 3,070 
dan -2,8 
bw ° -2, 3385! Spodater (5 wire 
Pirate Tour. ..2,885| wheels) 
7 Pirate Phaet..2,970| 
FRANKLIN—Custom. 132 W. B. 
+Dietrich Con. |+Holbrook- Avion 
Speedster ....3,725| Sedan ... . 6,300 
tDeuville Sed. - 100! tLocke Con. ‘Sed. 7,600 
Dietrich Town Car +Dietrich Pirate 
(wood wheels).5,200! Coupe 
Derham Cabriol.6,100| 
tWire wheels 
GARDNER—Model 150. 
Sport Sedan ...1,945' Coupe 
Brougham ..... 1,995| Sedan 
Roadster 1,995 


GARDNER—Model 140. 125 W. B. 
Sport Sedan ...1,595! Brougham 
GD: Saaxseees 1,645| Sedan 
Roadster . 1,645) 


GARDNER—Model 136. 122 W. RB. 


Sport Sedan ...1,195| Brougham 
Sr 1,245| Roadster 


GRAHAM—6-cyl. Standard Models. 
2-dr. Sedan......895!Coupe (R.S.)..... 
4-dr. Town fedan_ /Roadster 
(2 windows) .945 Phaeton 
Laer 965| Cabriolet 
5 4-dr. Sedan. 995) 


GRAHAM—46-cyl. Special Models. 
2-dr. Sedan .1,125! Roadster 
eee 1,195| Phaeton 
5 4-dr. Sedan. ..1,225|/ Cabriolet 
Coupe (R. S.)..1,225| 

GRAHAM—8-cyl 
5 4-dr. Sedan...1,445|Coupe (R. S.). 

GRAHAM—8-cvl. Special Models. 
5 4-dr. Sedan...1,595|Coupe (R. S.). 
GRAHAM—%-cyl. 127 W. B. 

Custom Models. 
Sedan. . .2,025| Roadster 
cee am 2,025| Cabriolet 

2,225! Phaeton 
GRAHAM—%-cy!. 127 

Custom Models. 
Sedan. .!2,455' Limousine 2,595 
..2,455'Le Baron Town 
Re SE daa sacnnns 4,255 

Le Baron Lim. . .4,505 


2 Coupe 

Coupe 

Coach 

Stan. Sedan .. 

Touring Sedan 
FORD—Model 

Pickup Op. Cab 

Roadster 

Phaeton ... 

Pickup Cl. Cab 

Tudor Sedan 

Coupe 


130 W. B. 


Standard Models. 


4 Coupe 2/245 
. 2,295 


upe 


5 4-dr. 

Town Sedan 

7 Sedan 

Le Baron Lim. 
Sedan | 


119 W. B. 
jéakens i. aoe 


1 335 


HUDSON——8-cyl. 
1,050| Roadster 
1,100|4 Sedan 


Coupe 
..1,150;Sun Sedan 


Stan. Sedan 


1,445 + 


HUDSON—8-cyl. 126 W. B. 
Brougham .1,295| 7 Phaeton 
5 Phaeton 1,300| 7 Sedan 
HUPMOBILE—Series 
Com. Coupe 995 
Coupe (R. 8S.)..1,095 
5 Sedan 1,095 
HU PMOBILE—Series 
5 Sedan 1,745 
Coupe (R. S.)..1,745 
5 Vic. Coupe 1,765 
Con. Cabriolet. .1,820| disc wheels). .1,855 
HUPMOBILE—Series H. Standard Models. 
5 Sedan ...2,080|7 Touring (5 disc 
Coupe (R. S.)..2,080 wheels) , 
5 Vic. Coupe 2,100'5 Town Sedan (5 
Con. Cabriolet. .2,155 disc wheels) 
HUPMOBILE—Series U. 

2,495! Limousine 


JORDAN—70. - cyl. 120 W. B. 
Sunshine Sedan 
(collapsible) ..1, 405] 


JORDAN—Standard 80. 
5 Sedan 1,795! Coupe 


JORDAN—Great 90. 8-cyl. 
5 Sedan 5:!Sport Sedan 
Coupe |}Playboy Road 

ard) -....2,295} ster ... 
Coupe (convert- | Speedboy 

ible) .2,495 Phaeton 

JORDAN—Great 90. 8-cyl. 131 W. 

7 Touring . 2.495! 7 Sedan Limou- 
7Sedan .. 2.595: sine . 

JORDAN—Speedway Series. 145 W. 
“Ace"’ Roadster “Sportsman” 

Phaeton . .5,550| Sport Sedan 

KISSEL—White Eagle. Model 73 
4-dr. Bro. Sed. .1,595!Sedan .... .1,695 
All Year Coupe Coune Roadster 
Rdstr (P.T.)..1,695| (Solid Top)... .1,695 
KISSEL—White Eagle. Model 95 
4-dr. Br. Sed. ..1,995' Sedan 
All year coupe |\Speedster ...... § 

Rdstr_ (F.T.)..2,095:Tourster ........2.195 
Coupe Roadster lA. ¥. B 

(Solid Top). .2,095'7 Sedan 

KISSEL—White Eagle. Model 124 
Brou. Sed. . 275 
3.27 


1,500 
. 1,650 


Models. 
1,110 
1,135 


S. Standard 
Con. Cab. (RS) 
5 Phaeton 

De Luxe Sedan..1,160 
C. Standard Models. 
7 Touring (5 disc 

wheels) 
5.Town Sedan (5 


1,835 


2,150 


2,190 


Sedan 2,645 


120 W. B. 
1,795 
125 W. B. 
2,595 


+6 


Sport 


All Year Brou. .3,185|4-dr. 
Coupe Roadster | Speedster 
(‘Solid Top) ..3,185'Tourster 
All Year Coupe {7 Sedan 
Rdstr (F.T.)..3,185|Berline Sedan. 
LA SALLE—8-cyl. 134 W. B. 
Fisher Custom 
....2,409'5 Town Sedan.. .* 
.2,565' 7 Sedan 


2 Coupe... 
5 Sedan .... 
2 Con. Coupe. . : 


LA SALLE—8- be 
5 Phaeton ...2,385'5 Sedan Cabrio. .3.7* 
2 Roadster . ..2,45015 Sedanette 
7 Touring 2,525|5 Phaeton 
LINCOLN—8-cyl. 136 W. B. 
7Spt. Touring. .4,200|Town Sedan (2 
Spt. Phaeton. .4,200! windows) 
4Spt. Phaeton(ton- |Town Sedan (3 
neau cowl and windows) . 4.400 
windshield) ..4,400'5 Sedan (2 win.) .4,500 
2 Club Roadster .4,400!5 Sedan (3 win.) .4,500 
5 Coupe ...- 4,400) 7 Sedan 4,700 
{7 Limousine ....4,900 
Custom. 136 W. B. 
7 Cabriolet (N.C. 
(Judkins) ....5,000| A.W.) by Le 
4 Coupe Sedan | Baron 
(Le Baron)...5, 200) 7 em (A. 
Berline (2 win.) ) Brunn.. 
(Judkins) oo 600} 7 Cabriolet (S. C. 
Berline (3 win.) Ww.) Le 
(Judkins) . 5,600 
7 Limousine 
(Willoughby). .5,900} non or semi- 
4 Con. Coupe | col.) Brunn...7,200 
(Dietrich) ...6,200|/7 Cabriolet (fully 
2 Con. Coupe } collapsible) by 
(Derham) ...6,400/ Le Baron......7,200 
4 Con. Sedan | 
(Dietrich) ...6,600] 
MARMON—69. 
|4-dr. 
|? Con. 


Fleetwood. 134 W. B 


LINCOLN—8-cylL 
2 Coupe 


- 6,900 
- 7,000 


© sme ‘ cas Rae 
7 Cabriolet (A.W. 


8-cyl. 
Club Sedan 
Copue.... 


2 Coupe 
5 Sedan 
4-dr. Brougham. 
MARMON—79. 8-cyl. 
4-dr. Club Sedan 
2Con. Coupe 
Brougham | 
MARMON—Big Eight 
\2 Coupe (RS). 
|7 Sedan 
17 Limousine .. 
MARMON-ROOSEVELT—38-cyl. 
5 4-dr. Sedan 4 Vic. Coupe... 
2Coupe (i(RS)... Co. Coupe (RS) 
MARQUETTE—6-cyl. 114 W. B. 
Coupe ....990|/Special Coupe 
Sedan. .4.1,000! (RS) 
(RS) 1,020/4-dr. Sedan 
1,020) 


2 Bus. 
2-dr. 
Roadster 
5 Phaeton 

NASH—Single Six. 114144 W .B. 


— 4-dr. Sedan... .1,005 
940| 4 Cabriolet 

975'5 De L. Sedan. 

- Sosl Folding Landau. i: 155 


1 ‘060 


4 Roadster 

4 Coupe (RS) 

5 Touring 
NASH—Twin Ignition Six. 118 W. B. 


Sedan. .1,325|54-dr. Sedan ..1,415 
.1,345!7 Touring 1,475 
...-1,365!5 Touring (Special 
....1,385| Tonneau Cowl 
4 Coupe -1,395' & Windshield).1,595 
5 Victoria 1,410|7 Sedan 
NASH—Twin Ignition Eight. 
2-dr. Sedan \..1,675/5 Victoria 
4-dr. Sedan ..1,795/5 4-dr. ; 
Cabriolet .1,875|5 4-dr. Burbank 2" 095 
SES: 1, 915|7 Sedan 2,19 
Coupe (RS) ..1,975/7 Limousine 


(Recent tas changes in bold meals 


4 Roadster 
4 Cabriolet 


5 
5 
4 
2 
4 


4 4 Spt. 


5 Club Sedan ... 


CURRENT PRICES OF PASSENGER CAR 


OAKLAND—8-cyl. 117 W. B. 
Roadster 1,025|Sport Coupe... 
Coupe d | . Sedan ... 
2-dr. .1,065|Custom Sedan 
Phaeton . 5) 
OLDSMOBILE—6-cyl. 
2-dr. Sedan 895)|4-dr. 
Coupe . .895 Con. 
Sport .965| Pat. 
Phaeton ........965) 
OLDSMOBILE—6-cyl. Special. 11316 W. 
2-dr. Sedan 70\4-dr. Sedan.. 
Coupe .970'Con. Roadster. 
Sport Coupe . ‘1,040 Pat. Sedan. 
Phaeton . . 1,040] 


Seige agg 
2-dr. Sedan... ..1,025'4-dr 
Coupe rr . .1,025;Con. 
Sport Coupe ...1,095|Pat. 
Phaeton 1,095) 
OLDSMOBILE—6-cyl. 11512 W. B. 
«5 Wire Wheel Equipment) 
Sedan 950\4-dr. Sedan . 
...950|Con Roadster. 
.1,020|Pat. Sedan. 
1,020) 


Standard 8. 


1,115 
.1,145 
-1,195 


Standard, 113'2 W.B. 


Sedan......995 
Roadster... .995 
Sedan. . 1,060 


B. 


1,070 
1,070 
-1,135 


11342 W. B. 
1,125 
1,125 
1,190 


De Luxe. 
Sedan.... 
Roadster 
Sedan 


2-dr. 
Coupe . 
Sport — 
Phaeton 


PACKARD— 726. 
5 Sedan 2,485) 
PACKARD—733. Standard 8. 134'2 


4 Phaeton .....2,425)5 Club Sedan 
2-4 Roadster. ..2,425|5 Coupe 
2-4 Coupe......2,525|7 Sedan 2, 
7 Touring .....2,5254Spt. Phaeton..2, 
2-4 Con. Coupe.2,550|7 Sed. Limous... 


PACKARD—740. Custom 8. 14014¢ W. B. 


4 Phaeton. 3.190'5 Sedan ......... 3,585 
2-4 Roadster . .3.190'5 Coupe 6 

. .3,750 

785 


1,050 
- 1,050 
-1,115 


12i'2 W. B. 


2-4 Coupe 3,295|5 Club Sedan.. 
7 Touring 3, 325/7 Sedan 
2-4 Con Coupe..3,350|7 Sedan Limous a 885 
4 Spt. Phaeton. 3,490 


PACKARD—745. De Luxe 8. 


7 Touring.. .4,585 5 —— 
4 Phaeton ......4,585!5 Coup 
2-4 — .. -4,585'5 Club “sédan.. 

2-4 Coup 4,785; 7 Sedan 18 
2-4 Con. “Coupe. 4,885|7 Sedan Limous.. 5.350 
Phaeton. 4,885) 


PACKARD—Speedster. 


4 Phaeton 5,200'4 Victoria ...... 6,000 
4 Runabout ..5,200/5 Sedan .........6,000 
PACKARD—Individual Custom. 145'2 W. B. 
2-4 Conv. Coupe 16 Spt. Cabriolet 
(Derham) 4: (Brewster).....7,154 
4 Conv. Victoria !6 Spt. Limousine 
‘Dietrich) (Brewster) ....7,159 
4 Conv. Victoria 16 Spt. Sedan Limo. 
(Waterhouse) (Brewster) ...7,334 
4 Conv. Sedan |7 Landaulet 
(Dietrich) (Le Baron)... .7,339 
. - 1,494 


14512 W. B. 
eseesees 4,935 


134 W. B. 


6,38 


6 Cabriolet 6 Spt. Landaulet 
‘Le Baron) 

6 Sedan Limou. 
(Le Baron).. 

4 Conv. Sedan 
(Brewster) .. 

6 Sedan Limou. 
(Le Baron).. 

7 Cabriolet 
(Le Baron). ..6,954! 

6 Lendaulet | 
(Le Baron). ..7,889! 


PEERLESS—6-cyl. ‘61.’ 
2 Roadster 995) 4 Victoria 
2 Coupe 1,095| 5 Sedan 
PEERLESS—Custom Series. 8-cyl. 
5 Sedan 2,795| 5 Brougham ... 
2Coupe (R.S.) .2,795|7 Sedan 
5 Club Sedan ..2,845|7 Limousine 
PEERLESS—8. Master Series 
eer 1,995|5 Brougham ... 
2 Coupe (R. S.).1,995| 2 Cabriolet 
5 Club Sedan. . .2,045) 
PEERLESS—8. 
Ce sxvices 1,495;5 Brougham ....1,545 
2 Coupe (R. S.).1,495|2 Cabriolet (RS) .1,595 
5 Club Sedan. ..1,545) 
PIERCE-ARROW—Group A. 8-cyl. 144 W.B. 
7 Touring ...3,975|En. Dr. Lim... .4,475 
Con. Coupe ....3,975; Town Car 6,250 
7 Sedan »275| 
PIERCE-ARROW—Group B. 8-cyl. 134 W.B. 
Roadster 2,975!|Con. Coupe ....3,250 
Touring ........2,975|4 Spt. Phaeton. .3,275 
PIERCE-ARROW—Group B. 8-cyl. 139 W.B. 
5 Sedan .3,275|Club Berline 
Vic. Coupe ... az 350| 7 Sedan ‘3.4 75 
Club Sedan .3,375jEn. Dr. Lim... .3,675 
PIERCE- aRROW—CGreap C. 8-cyl. 132 W.B. 
Club Brougham.2,595|5 Sedan . .2,750 
Coupe ones eet 


. 9,984 
. 10,049 


(Rollston) 
{7 Cabriolet 
(Rollston) 


116 W. B. 
.-1,145 


2,845 
2,945 
. 3,045 


2,045 


Standard Series. 


PLYMOUTH—4-cyl. 
p 655|/2-4 DeL. Cpe(RS).695 
2-4 Roadstr (RS)675|5 4-dr. Sedan ....695 
5 2-dr. Sedan....675|5 De L. Sedan....745 
5 Touring 695) 
PONTIAC—6-cyl. 110 W. B. 
745'4-dr. Sedan 
765|Sport Coupe 
..775;Custom Sedan 
795| 


9 


825 
. 825 
. 875 


Roadster 
2-dr. Sedan 
Phaeton 
REO—Model 15. 6-cyl. 116 W. B 
Business Coupe.1,175|Spt. Bus. Coupe.1,250 
Phaeton 1,195|Spt. Phaeton ..1,270 
Coupe (R. S,)..1,195| Spt. Coupe (RS):1,270 
Stand. Sedan ..1,195|Sport Sedan....1,270 
REO—Model 20, Flying Cloud. 120 W. B. 
Stand. Sedan..1,595|Sport Sedan 1,705 
Stand. Coupe..1,595|Sport Coupe ..1,705 
REO—Model 25, Flying Cloud. 124 W. B. 
Stand. Sedan..1,795|Sport Sedan ....1,905 
STUDEBAKER—Dictator. 6-cyl. 115 W. B. 
.1,095| Sedan 
...1,135| Regal Tourer 
..1,145| Regal Sedan 9 
.-1,195|Regal Brougham.1,295 


2 Coupe 
5 Tourer 
4 Coupe 


2,095 © 


5 5 Sedan 


MODELS © 


STUDEBAKER—Dictator. 8-cyl. 115 W. 


Club Sedan.....1,195!4 Coupe 

2 Coupe ve 1 25615 Regal Tourer 
Sedan _1,295| Regal Brough’m.1, 
5 Tourer *1/285| Regal Sedan 1, 


STUDEBAKER—Commander. 6-cyl. 
120 W. B. 
2 Bus. _——- 
5 Tourer 
Sedan 


1,345|5 Regal Tourer 
.1,395|4 Regal Roadstr. 
.1,425'Con. Cabriolet 

Victoria ......1,425|Regal Sedan .. 
4 Spt. Coupe...1,425;Regal Brough’m 


STUDEBAKER—Commanéer. 
120 W. B. 


1 

1 
1, 
1 

1 
8-cyl. 


.1,495'4 Regal Roadstr 
.1,495|7 Regal Tourer 
5 Sedan .1,515;Regal Brough’m 
VICtOTIA ..scece 1,515|Con. Cabriolet 
4 Spt. Coupe..1,545|5 Regal Sedan 
7 Tourer 1,545'7 Sedan 

5 Regal Tourer.1,595|7 Regal Sedan 


STUDEBAKER—President. 8-cyl. 125 
Sedan . ..1,795|State Victoria 
4 Roadster . .1,795|Con. Cabriolet 
State Sedan ...1,995) 
STUDEBAKER—President. 8-cyl. 135 
7 Tourer .1,845|State Victoria 
Sedan ..2,09515 State Brough. 
State Tourer .2.145|State Limousine.?,5 
State Sedan. .2,295) 
STUTZ—Standard. 8-cyl. 134'2 W. 
Coupe . ...2,995|2 Coupe ... oDy 
Speedster ....3, 3451/4 Speedstr (TC). ’ 
Speedster .3,345|Cab. Coupe 3, 
Sedan ....... 3,395|Tor. Speedster. .3,695 
STUTZ—Custom. 8-cyl. 145 W. B. 
Speedster ...3,745)4 Speedstr (TC) .3,995 
Sedan 3,855|Cab. Coupe.....3,995 
Sedan .......3,895/7 Limousine 
Speedster .3,895|5 Con. Sedan. 
STUTZ—Salon. 8-cyl. 145 W. B. 
5 LeBaron Sed..4,595|7 LeBaron Se- Li.4,995 
5 LeBaron Lim..4,795|5 LeBaron Tr-C.5,410 
6 LeBaron Brou. ‘ 795|7 LeBaron Trans. 
6 LeBaron Sed. .4,795/ 
6 LeBaron B-Li. 4,995|7 Fleetwood Trans. 
6 LeBaron S-Li.4,995| Town Car 6,895 
STUTZ—Standard Weymann. 13412 W. B. 
5 Wey.Chantilly.3,895|5 Wey. Deauville.3,955 
5 Wey. Monaco.3,955 
STUTZ—Stand. Weymann. 8-cyl. 
5 Wey. Biarritz.4,115|7 Wey. Aix- 
7 Wey. Fon- les-Bains 
tainebleau ...4,145) 
STUTZ—Chateau Weymann. 13412 W. B, 
5 Versailles ...3,945|4 Longchamps ..3,945 
STUTZ—Chateau Weymann. 8-cyl. 145 W.B. 
5 Weymann {5 Weymann 
Chaumont ...4,345| Monte Carlo. .4,495 
VIKING—8-cyl. 125 W. B. 
5 4-dr. Sedan . oe om. Coupe . 
Brougham 95) 
eae 125 W. B. 
(5 Wire Wheel Equipment) 
4-dr. Sedan ....1,770'Con. Coupe ... 
Brougham 1,770 
VIKING—8-cyl. 125 W. B. 
Sp. Brougham. .1,795,;Sp. 4-dr. Sedan 1,795 
Sp. Con. Coupe.1,795! 
VIKING—8-cyl. 125 W. B. 
DeL. Brougham 1,855|4 C.Coupe, DeL..1,855 
5 Sedan (DeL.) 1,855) 
WHIPPET—96A. 4-cyl. 


Touring 475 Coach 5a 

Roadster . !Roadster (chee) . 5 
for Com. Pur.).475'Coupe (R. S.) . 55 

Roadster (R.S.)..505' Sedan 

525|Sedan De Luxe 


WHIPPET—98A. 6-cyl. 11242 W. B. 


Touring 

Coupe 

Coupe (R. S.)... 
Cc 


5 Tourer~. 
2 Bus. Coupe.. 


7 
7 
- 


145 W. B. 


- 4,245 


1,695 


10314 W. B. 


-725| (Spt. De L.).... 

725'Sedan (De L.). 
WILLYS—98B. 6-cyl. 110 W. 

2 Coupe 695! Coach 

2 Roadster 695; Touring 

(Con. for Com. : 

4 Roadster 725:De Luxe Sedan. 

4Coupe (R. S.)..725/ 

WILLYS-KNIGHT—70B. 6-cy!. 

Touring - een 

Roadster -975'Coupe De Luxe. 

975|Sedan De Luxe 
(115W. B.). 


WILLYS-KNIGHT—66B. 6-cyl. 
5 Sedan 1,795|Standard Coupe 1,795 
5 Coupe 1,795|4 Roadster 795 

WINDSOR—6-69. Standard. 
5 Phaeton, 1,045|Roadster 
4-dr. Sedan ...1,145\4-dr. Brougham 
Cabriolet 1,245| (Custom) 

WINDSOR—6-69. De Luxe. 

5 Phaeton 1,295|Sedan 
4-dr. Brougham {Roads 
(Custom) .1,395| Cabriolet 

WINDSOR—6-75. Sansand. 120 W. B. 

5 Phaeton , Soong’. 1, 395 


Roadster 1,395 
Cabriolet ...... Bost oo (137wb) . 1,745 


Vic. Coupe 
WINDSOR—6-75. De Luxe. 120 W. 

5 Phacten ...... 1,445|Cust. Brough’m. 

Roadster 1,595; Sedan 

Cabriolet ..1,595|7 Sedan (137wb). 

Vic. Coupe .- 1,595 
WINDSOR—8-85. 12512 W. B- 

5 Phaeton ...... 1,545) ne val Brough’m. 

Roadster cae - 1,695/ Se 

Cabriolet - 1,695 ieedan (141wb) 

Vic. Coupe 1 695| 
WINDSOR—8-92. 12512 W. B. 

Roadster 1,945| Vic. Coupe 

1,995| Cabriolet 

1,995|7 Sedan (140wb) 


"$80 


11242 W. B. 


- 1,195 
120 W. B. 


120 W. B. 


B. 

1, 595 
1,595 

1,945 


5 Petite Sedan.. 2° 345 














AUTOMOTIVE DAILY NEWS, THURSDAY, FEBRUARY 20, 1930 





Hoffman Suggests Plan for 
Solving Used Car Problem 


responsible for the accumulation of 
such a large number of used cars 


Editor Automotive Daily News: | 
in stock at this time. They are 


In a recent magazine article C. A. 


Vane, secretary of the National | 
Automobile Dealers Association, | 
stated that the inventory of used |} 


not the used car problem. 


The used car problem is the 


Used Car Branch 
On Same Level as 
New Car Department 


LACING its used car business on 
the same level with new car 
sales activities is, in a nutshell, the 
secret of success for the Roberts 
Automobile Exchange of Syracuse, 


cars in the hands of authorized new | great number of 6, 7, 8, 9, 10, 11, 12 
car dealers amounted to 1,250,000. | year old heaps in the hands of pri- 
He said nothing about the used car vate owners, which should be re- 
stock of independent, exclusive used | Placed by 2, 3, 4, 5 year old cars and 
car dealers, which is conservatively |COuld be so replaced if we will get 


estimated to be 1,250,000 and possi- 
bly 2,000,000 more. 

This 2,500,000 or 3,250,000 used 
cars is a six months’ supply and 
must be moved on to new owners 
or the junk yard before long: 

The majority of these cars are 


late modeis, in good usable and sal- | 


able condition. These cars do not 
constitute a problem, nor are they 


Registrations of automobiles at end 


Registrations of all new cars (sé 
9 


1923 
1922 
1921 
1920 


We have made no allowance in 
these figures for late model cars 
that have been destroyed by fire, 
wrecked or otherwise permanently 
out of service. 

This remainder 5,742,000 is the 
total number of five-year-old cars 
now in use which cost less than 
$1,000 new today. 
be junked. With these out of the 

This 5,742,000 cars now operating 
on our streets and highways should 
way we will have no difficulty in 
moving the used cars now in stock 
of all dealers. Don’t overlook the 
fact that used cars in stock of in- 
dependent used-car dealers must be 
considered in any used-car program. 

a definite, continuous junking 
program is carried out each year. 
Overproduction and used-car prob- 
lems will be solved. 

We have reached a period, due to 
low price and excellent cars, where 
many owners buy a new car each 
year. This yearly new car purchas- 
ing runs the range from cheapest 
to highest prices. We find this 
same condition among dyed-in-the- 
wool used-car buyers. It is only by 
permission of dealer and factory 
that people are allowed to continue 
to purchase and use junk automo- 
biles. The automobile industry 
should be ashamed of its selfishness 
in expecting laws and government 
to correct an economic condition. 

I maintain that this clean-up job 
belongs to all manufacturers propor- 
tionately. They should be willing 
to give aid. Considering the large 
sums of money these factories have 
earned in the last eight years and 
the possibility of greater earnings 
under this plan, they can well af- 
ford to do it,*even if the first clean- 
up required their entire net earn- 
ings for 1930. 


$1,000 car junked 
$1,500 car junked 
$2,000 car junked 
$2,500 car junked 
$3,000 car junked 


Dealers are today faced with the 
necessity of taking in all makes of 
competitive cars. The dealer trad- 
ing one of his own old heaps has 
the edge of the factory credit to 
help him beat the competitor, if 
that competitor has not the same 
plan. One manufacturer adopting 
this plan will soon force all others 
to do the seme. 

Dealers are to take in all makes 
of used cars, his factory to pay him 
the same cash allowance as for 
their own make. 

We are told that losses on re- 
possessions range from $50 to $220. 





1924 Registration, new cars costing today over. 


at end of 5 years. 
at end of 6 years. 
at end of 7 years. 
at end of 8 years. 
at end of 9 years. 


|them permanently out of this world. 

Some one estimated the number 
of these old heaps now in use to 
| be between 10,000,000 and 15,000,000. 





| No one has ever counted them. We 
| will attempt here to estimate their | 
number, show their effect on pres-| 
ent conditions and suggest a way | 
to get rid of them and provide a} 
imeans of junking others each year | 
» hereafter. 


OF 1GFD. cscccccccccsescees 
ales) : 


23,030,000 


4,000,900 
3,250,000 
2,602,000 
3,206,000 | 
3,100,000 

16,158,000 | 


6,872,000 | 


— | 
$1,000.00 


100,000 | 
90,000 | 
| 


~ 4,130,000 | 


2,500.00 
3,000.00 


, 5,742,000 | 
1 
| Another plan for getting rid of | 
these 5,742,000 old heaps in this 
year 1930, is for factory to stand| 
one-half the car value, the dealer 
one-quarter and the remaining one- | 
quarter will be obtained from cash} 
received by sale of car to junk. 

After these 5,742,000 automobiles 
are junked, we can then operate a| 
junking program each year equal to 
the total number of automobiles 
registered five years previously. 

All cars costing $1,000 or less to- 
day should be ruled out of existence 
at the end of five years. Their 
value at the end of period should 
not exceed $50 each. I doubt very 
much if it would average this sum. 
It is too much to ask the dealer to 
junk these cars and absorb all or 
any rt of this loss, neither is it 
fair expect the manufacturer to 
assume it,though many of them 
could do so and not feel this loss, 
therefore, I suggest this plan:— 

Let each manufacturer add $25 
per $1,000 new-car value to the 
consumer’s cost on each car manu- 
factured by him. Set this sum 
aside, to be paid to each of his 
dealers with its accumulated earn- 
ings on presentation of evidence of 
permanent removal of a car after 
taking same in trade. Dealers to 
have no option in this matter. They 
must destroy these cars and be paid 
$32.50 therefore by his factory. 
which, with the $17.50 each these 
cars are worth for junk, will total 
$50, their trade-in allowance value. 
This plan can be operated for the 
next five years or until the 1930, 
and yearly thereafter, factory used- 
car reserve equals $32.50 per car. 

These factory payments will vary 
according to sales value of cars. 
Example :— 





Payment 
Payment 
Payment 
Payment 
Payment 


each... 
each.. 
each... 
each.... 


ithe sale by junking this car rather 
lthan after repossessed? 
| When we establish a mortality 
chart and amortization plan such 
as I have suggested, we will have 
| gone a long way toward solving, if 
|not curing, the used car problem. 
E.G.HOFFMAN, | 
Managing Secretary Seattle Auto- 
mobile Dealers Assocition. 


| 








BEDFORD RUBBER MEETING 
| Bedford, Va., Feb. 19 (UTPS).— | 


The Bedford Tire and Rubber Com- | 
| pany, which ceased operations about | 


|Cars in good shape, of all classes, 


N. Y., the destiny of which is in 
the hands of Benjamin M. Roberts. 

“The confidence which the pur- 
chaser has when he buys a used 
car has grown to such an extent,” 
said Mr. Roberts, “that today the 





Gains 15% by Its Advertising 








dealer in used cars who hopes to 
acquire a growing business volume 
should put his used car busifiess on 
the same level with the new car ac- 
tivities. Although we handle only 
used cars, we have made it a prac- | 
tice to offer the public only such} 
vehicies as would enhance the ap- | 
pearance of any high-class motor | 
car emporium.” 

This concern does not purchase | 
cars that are worn out or in such a} 
physical condition as to warrant 
their early relegation to the junk 
pile. In fact, ~~ in rare instances 
is a car more than two years old 
placed on display in its up-to-date | 
showroom on South Salina Street, 
one of the main business through- | 
fares of Syracuse. | 

> > | 
THE buying public today, according 

to Mr. Roberts, is realizing that 

the average car of a year or two old | 
has seen .only a little mileage built 
into it. Motorists have found that | 
the reason there are cars one and 
two years old on the market is not 
because the former owner has worn 
it out, or has found some defect in | 
it, but probably the original owner 
was one who could afford to satisfy 
his whim for a new machine each | 
year, and was willing to take a large | 
depreciation to satisfy such a desire. | 

“They have found,” continued Mr. | 
Roberts. “that a reputable dealer 
usually takes these cars and thor- 
oughly examines and _ reconditions 
them before offering them for sale. 
In our fourteen years of experience, 
we have found that it is a small per- 
centage of the one and two year old 
cars that have had what might be 
termed hard usage. 

“We, as dealers, do not invest in 
any used car which we do not think 
can be resold in good faith as to 
the service it will give. On this 
point we have stressed our sales 
activities and the policy is one that 
I believe could be used to good ad- 
vantage by any reputable dealer 
anywhere.” 

Another thing that contributes to 
the sale of used cars, in Mr. 





Until the advent of the New Dodge Six, 
Mi'Brukeeens wenting 2 car for ler 

than $1,000 had reason to be perplexed. 

Everywhere they heard the familiar 

phrases—“the greatest value the market 

otords” ~or. “the greatest this or thet.” 

But the coming of the New Dodge Six merpece 
benshes si! buying doubts because no @s hydraulic, sd 
car in the low price field can prove its brakes: so sure i 


chain to grestness with greater certainty 
than this latest offering of a famous maker! 
Introducing into a lower price field than 
ever before, all the rugged dependability 


alluring is its be 


buy, be sure to inspect the New Dodge Six 4-diger Sedan selling for 
ond gerpletely equipped. Then you will realize why you can’ 
@ mere $30 oF $40 to stand between you pad pedigreed Dodge 


WISCONSIN, 36th) AND MICHIGAN STRIETS 
WEST 7600 








See, F you must, the cart tat sell bor Roem $900 te $1,000. Bu before 


$965 deliver 
1 afford to | 
deperdadlay | 


EDWARDS MOTOR COMPA 





SAMPLES of Edwards Motors Company newspaper and direct mail 
advertising 


HE January, 1930, sales report of 
the Edwards Motor Company of 
Milwaukee shows a general increase 
in all departments. Total business 
in January topped the same month 
the previous year by 15 per cent. 
New car sales, in number of units, | 
exceeded January, 1929, by more} 
than 50 per cent, it was stated. Used | 
car sales for the month were 19 per | 
cent. ahead of last year, based on 


| 


Roberts’ estimation, is that the 
showroom in which they are dis- 
played and offered for sale should 
be as up-to-date and modern as the 
one in which the new cars are of- 
fered. Time has gone when the 
public will be satisfied with looking 
over a group of used cars housed in 
some obscure corner of the show- 
room, in the service station or even 





A Plan That 


ELLING used cars is far from be- 
ing a lost art in Denver, con- 
sidering the results of the recent 


sale conducted by E. J. Johnson, 
Inc., local distributor of the Willys- 
Knight and Whippet cars. 

Several hundred people stood in 
line in winter weather, with? the 
temperature standing at 15 below, 
Waiting for the doors of the used car 
department to open, for they had 
seen the advertisements of used cars 
to be sold at unheard-of prices. 

When the doors were opened, the 
first two hundred persons were ad- 
mitted to the salesrooms, and each 
one was given one-half of a ticket. 
After the crowd was all inside, a 
drawing was held, and the holders 
of the lucky tickets were permitted 
their choice of any car in the place 
at the price advertised. The first 
person to have his number called 
got first choice on any car in the 
place, and so on down the line. 

+ : = 


HOWEVER, the big thing that at- 
tracted the crowd was this fact: 





kinds and styles, were marked down | 
consistent with good merchandising | 
and still enabling the company to} 
make a profit. A Ford touring car | 
for 99 cents was the big crowd pull- | 
er. Other cars were sold at the fol- | 
lowing prices: A late Ford tudor} 
sedan for $19.99, and a wide range} 
of other cars for the attractive 
prices of $29.99, $49.99, $69.99, $89.99, | 


Most repossessed cars on which we | a year ago, has called a meeting of | $119.99, $129.99, and so on in a rising | 


lose money are those old heaps | the stockholders, both preferred and | scale. 


which no one wants and can be 


sold only on small down or menthly | which have been mapped out by the | the dealers to make any money a 


payments, or poth. Is it not better 
for a dealer to take his loss before 


|common, February 25, when plans 


| directors will be explained for ap-| 
proval. 


| 
t | 
the rate of 99 cents for a good Ford. 
In fact, the company used this as a 


Of course it was not the plan o 


|ing their attention to the fact that 


means of getting the people inside 
the store, and it worked, so that 
they were able to make good profits 
on some of the remaining cars, de- 
spite the extremely low prices for 
which they went. 


> 
THE sale lasted for a week alto- 
gether, but of course the sales- 
men are still following up the good 
prospects, and are still completing 
sales. According to the manager of 
the used car department for the 
Johnson company, E. H. Traxler, 
who is the man who evolved this | 
novel scheme and doped out the} 
prices as well, the sale, considered 
from all angles, was a large success 
and will be repeated again. Nine 
cars in all were actually sold and 
the money paid as the result of the 
first week’s endeavor. However, 
since that time a number of other 
cars have been sold, and the pros- 
pects created from the sale are still 
being worked upon. 

Mr. Traxler believes that the sale 
was more valuable from this angle 
than any other, because the unusual | 
manner in which the sale was ad-| 
vertised and conducted did more 
than any other one thing could 
have done in arousing interest in | 
the prospective buyers, and in call-| 


* * 





E. J. Johnson, Inc., had a used car 
department which was wide awake | 
and doing business. It is estimated | 
that a total of several hundred per- | 
sons were lined up as good pros- 
pects for used cars and these per- 
sons are the ones who are getting 
the attention now. 

Even considering the 
which hovered around 


weather, 
the zero 


|E 


| out 


the number of cars sold. The serv- 
ice department also reported a sub- 
stantial increase in business. 

The Edwards Motor Company has 
shown this increase, due to no small 
extent to consistent and effective 
newspaper advertising, both on its 
used as well as on its new cars and 
direct mail advertising for its serv- 
ice department, featuring specials, 
especially in the latter department. 


in a rear lot. If the dealer today ex- 
pects to make a success of his used 
car business, then by all means he 
should acquire a suitable location, 
preferably in close proximity to his 
|new car salesroom, finish it off 
artistically and use the same type 
lof sales psychology in disposing of 
|} used cars as he ordinarily uses in 
‘selling a new car. Good advice! 





Sold Used Cars ata Profit! 


mark throughout the week of the 
sale, and constituted the longest 
cold spell of the winter in Denver, 
people continued to come in during 
the whole period. Of course the first 
query was, “Where is the 99-cent 
Ford?” When told that this car 
had been sold on the first day of 
the sale, in fact, during the first ten 
minutes, some of them went out a 
trifle peeved, but the large majority 
stayed to see some of the other bar- 
gains. A considerable number of 
these persons have bought Cars 
since. 

* > 
VEN taking into consideration 
the loss on cars sold below their 
normal price, as well as the cost of 
all the advertising and the inciden- 
tal expenses, the entire cost of the 
sale was in round figures $550, so 
it can be seen that there was hardly 
a chance for any great loss being 
incurred, even if the sale had turned 
to be entirely unsuccessful, 
which it didn’t. 

The figure of $550 represents the 
entire investment in the sale, aside 
from the salaries of the employees, 
and Mr. Traxler, with decent 
weather, by his own confession, 
would have been willing to spend 

to a thousand dollars on this 
sale, and is more than willing to 


* 


| try it again, and, in fact, is plan- 


ning to do it some time again, prob- 
ably in the fall. 


+ 


T IS plainly apparent that the 
credit for this enterprise belongs 
|to Mr. Traxler, who had the courage 
of his convictions to try out a new 
j}idea, and one which might easily 
| have failed. 


* * 





Cumulative New Commercial Car Registration Table, January, 1930 
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~ FINAL REVISION, COMPLETE NEW PASSENGER 


Some of this data has been published previously, but it is 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Ilinois, which are supplied by the Robinson Advertising 
desiring county, city or town lists, or lists of owners in any given 


| 
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200 ATTEND WINTER 
DINNER MEETING OF 
AKRON RUBBER GROUP 


Akron, O., Feb. 19.—About 200 
member; of the Akron rubber group 
attended the regular winter meeting 
and dinner of the group held this | 
week at the Goodyear Tire and| 
Rubber Company plant. Dinner was} 
served in the office dining room of | 
the Goodyear Company and a num-| 
ber of papers were presented at a} 
meeting held later in the Goodyear | 
Theater. Clifford Sanderson, newly- 
elected chairman of the group was in 
charge of the meeting. Colorado | 

A paper prepared by H. C. Young. | A TY | 
works manager of the McIntosh | Conn’ticut| 
plant of the English Dunlop Com-| Delaware | 
pany, was read by R. D. Cvans, head | Florida | 
of the physical research department | — . 
of Goodyear. This paper discussed | Georgia — 
various factory and _ production | Jgaho 
problems covering factory design Illinois 
heating, lighting. ventilating. power, | *#inots 
machinery. temperature control, and | Indiana 
so forth ! 

Prepared discussions of this paper lowa 
were read by W. E. Waters, Good-' Kansas 
year: H. H. Baird, Goodyear; R. R.| Ke : 

i : x entucky 
Jones, Firestone; W. H. Welsh a | 
Goodyear; H. A. Davis, Goodyear; | Louisiana | 
Roy W. Brown. Firestone; A. P.| yaaine | 
Riegal. Philadelphia Rubber Works. = _- 
and George Grotzinger, Goodyear Maryland | 

Mass’setts| 
Michigan | 
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Alabama | 
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176 
740 
3483 
771 
967 
1207 
49 
927 
19 
59 
260 
175 
1325 
1684 
111 
831; 4817 
54 2090 
41 685 
“649-3361 
15) 88) 
“15! 491 
“15; (339 
19 224 
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 - — ft 
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18 «171 
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1764 10249 76098 
340 9857 112451 
1896 12161 60488 
433 12948 136960 
2522'16665' 62677 
670 19307 151942 
2841118949 43094 
737 21299 129158 
2501:20106' 35436 
1058 27259 143472 
2612 21772, 30298 
1113 30128 144750 
2388'21561| 24902 
865 23282 112868 
1853 17323) 16162 
724 12989' 74525 
1300 12598, 4930 
102612743 78902 
67| 110710006 2432 


WEATHERPROOF BODY SALES 
SET NEW JANUARY RECORD 
Chicago, Feb. 19.—Net sales for 
January of $105,057 are reported by | Miss’ippi | 
the Weatherproof Body Corpora- Missour’ | 
tion. associate of Allied Motor In- | ™#!S ; 
dustr Inc., setting a new. high Montana | 
for that month, and being 13 per) Nebraska | 
cent. more than those of January. — 1 
1929. E. C. Morine. president, states, Nevada | _ 
the outlook for 1930 justifies the | N, Hamp. | 9 3 
hope that the year might again es- N. Jersey E i ; i7 
tablish a record for sales. : 7 
N. Mexico | 10 
PACKARD DIESEL MOTOR New York | 104 
Cincinnati, Feb. 19—United States , N- Ca’lina | 46 
Dayton are experimenting with the Ohio | 313 
Diesel airplane motor of Packard | 
Okiahoma| 46 
its practicability for military au 
service. Tests are still in experi-| - see 
Pennsy | 399 
stood. will display the motor now | Rh. Island | a 
undergoing tests at Wright Field al : 
is now on and which will continue | S. Dakota | 6 
until February 23. | 7 
|. Texas | 
Vermont | | 
Virginia | 
RUBBER EXCHANGE OF NEW YORK 
Feb. 18. Feb. 17 
16 704 16.40 16.00 Ww. Va. . | 
*16.50 16.20 Wisconsin | 
16.90 16.69 Wyoming | 
$17.10 12 30. Dis. of Col. | 
17.20 
17.40 | * 
.. 70 Dec. "28. ° 
17.90! wow oe 
16.00 Nov. ’29. 
Oct. '2 
Oct. *! 
Sept. °2$ 


BEING TESTED BY 
Army engineers at Wright Field at|N. Dakota | T 
Motor Car Company. to determine 
Oregon | 36 
menta! stage. Packard, it is under- 
the St. Louis Air Exposition. which S. Ca’lina | 13 
| Tennessee | 
RUBBER Utah | 
Wash'ton | 
15.1047 16.20 16.00 
‘16.70 16.40 
17.00 
Dec. '29 
7.50 . 
625 Nov. 
Sept. *2 
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Low 
16.20 
16.19 


High ae 
16.20 
16.30 


~ 26 
49 32 
4 12) 

“18°—Ct«d1:3 

2074 1915 


2136 1960 
~2573' +2596 
2571 2355 
3748 4634 
2979 4083 
4043' 4581 
3227 4722 
5282 4082 
4281' 6332 
6990' 4193 
4826 5539 
6814 4119 
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8422) 5162 
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1929—iEleven months’ report; 3four months’ report; ‘seven months’ report; 
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Pebruary 3 
March ——— 
Avril 8 
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Tune 2 
July Fz 
August. 1 
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96 | 
151 | 
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16.90 a 
6372 725 
8559 1093 
8057 1246 

10850 1183 
16093 1652 
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18613 1278 
18966 1676 

24116 813 

23862 1048 
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13350 1777 

21386 ©2224 

16083 1947 

20000 2210 
12894 1415 
15326 1685 
8249852 
107351134 
Jan."29...| 909 10566 1037 31237 5753 | 3220 9441 
Jan.'28...] 427 11608 = 1278 39777, 8988] 7725 
Total '29. [17852 1934/156816' 14935 (80053 84521, $764) 59614\115775 

| Total 28. 411154 195690 18134767767 142635 | *14528/148541 

N.Y) | 1928 Footnote—*Five months’ ‘five months’ report. 


‘CRUDE OIL PRODUCTION 
AND IMPORTS SHOW GAINS 
New York, Feb. 19—The American 


Petroleum Institute estimates that 
the daily average gross crude oil 
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461 
546 
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513 
489 
565 
569 
552 
564 
712 
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Trading 
CLOSING 
delivered 


*Nominal 
PRICES 
New York.' 


OUTSIDE 

Per pourd 
PLANTATION 
Ribbed Smoked Sheets id 
Spot ae 6! 
February 6 


101 185 


Asked 


16% a» 
16%, | Aug. 
162 * 
17 Aug.” 
17%2 | July ’2¢ 
18's 


Mareh 
April-June 
July-September ‘ 
October-December i7? 
SPOT 
Pirst 
Thin pale latex 16! 16% 
Clean thin brown crepe 14°53 147s | June 
“Specky crepe 14'2 
Rolled brown crepe 105% 102, | May 
No. 2 amber 1473 154s re 
No. 3 amber 142, 15 | May 
Apr. 
17 Apr. 


No. 4 amber 14'> 14%4 
171, | Mar. 


*PARAS 
*Up-river, fine, 
8'2) Mar. 
| Feb. 


do, coarse 
Feb. 


6! 
8° 
July °2: 


latex 16'2 6606 


June ” 
"28... 
"29. 


199 
28 


247 
530 
~ 286 
488 
“195 
513 
112 
421 
227 


141 


{- 


by bo | 
' 2 Ww t ™ r) 


29 
"23 
"29 


8088 | 
5914] 
6145 | 
3533 | 
3440 | 
1591 | 


110 
.. J 1391 
.. | 1865 
28... | 1003 
"29. ..| 1027 
28...) 458 


spot : 16% 


spot 17" 40 5238 287 


*Accra, fine t rr 
Upper . 


*Caucho Ball 
SENTRALS 
*Estneralda 
*Central scrap 
Guayule, washed, 
tBALATA 
*Block Ciucaa 
*Surinam sheet 
*Manaos block 
Peruvian block 
*SCRAP RUBBER 
Dealers’ buying prices, f. o. b., 
Bouts & shces, black, ton$16.50 
Arctics, cwt 50 
Inner tubes, mixed, cwt 
Inner tubes red. cwt 
Tires, stand’d, mixed, ton 
Inner tubes, No. 1, cwt .. 
Inner tubes, No. 2, cwt 
Mixed hos. soft. cwt 
Hose, air brake ton . 


145 
199 


3037 


dried 15 


41 
52 
43 
18'2 


report; 


BORG-WARNER SUBSIDIARY 
BOOSTS PRODUCTION 20% 


Chicago, Feb. 19.—Galesburg- 
Coulter-Disc Company, subsidiary of 
Borg-Warner Corporation, has in- 
creased its production 20 per cent. 
since the middle or January to take 


3.00 3.25 
3.25 @ 3.37%e 
10.00 @11.00 
6.12',@ 6.25 
3.00 @ 3.12'2 
40 @ 45 
10.00 Wwi2.00 


hibiting 100 models of cars. An ac- 
cessory exhibit also is being pre- 
sented. Admission is free and more 
than 50,000 people are expected to 
visit the show during the week. 


States ports for the week ended | 
February 15, totaled 1,788,000 bar- 
rels, a daily average of 255,429 bar- 
rels, compared with 1,378,000 bar- 
rels, a daily average of 196,857 
barrels for the week ended February 
8, and a daily average of 245,429 
barrels for the four weeks ended 


*Nominal Sold on sample only. 


EVANS AUTO LOADING 
REPORTS $802,399 PROFIT 





Why @ Rear Cartain UW the 
Briver Can‘“i Use it? 


Enables the 
driver to instantly set ~ 
eurtain ai any pesition. 


jais 
4ll Concealed — Pp 
ELECTRA MFG. CO., KANSAS CITY, Mo, 











production in the United States for 
| the week ended February 15, 1930 
was 2,652,950 barrels, as compared 
with 2,613,000 barrels for the pre- 
| ceding week, an increase of 39,150 
; barrels. The daily average produc- 
| tion east of California was 1,901,950 
| barrels, as compared with 1,905,900 
; barrels. a decrease of 3,950 barrels. 

Imports of petroleum, crude and 
refined oils, at the principal United 


February 15. 


CANTON AUTOMOBILE SHOW 
IN PROGRESS THIS WEEK 
Canton, O., Feb. 19.—The fifth 
annual Canton Automobile Show is 
in progress here this week under the} 
auspices of the Canton Automobile 
Dealers Association. More than! 
twenty dealers of Canton are .ex- 


Detroit, Feb. 19—The report otf 
the Evans Auto Loading Company, 
Inc., for the year ended December 
31, 1929, shows net profit of $802,- 
399 after interest, depreciation, Fed- 
eral taxes, etc., equivalent to $3.28} 
a share (par $5) on 244,494 shares | 
of stock. This compares with $760,- | 
050, of $380 a share on 200,000) 
shares, in 1928 


care of increasing export and do- 
mestic orders, C. S, Davis, presi- 
dent of Borg-Warner, said today. 
Receipt of a large order for trac- 
tor and farm implement parts for 
shipment to Russia has increased 
the export total sharply. Domestic 
orders for both automobile and 
agricultural implement parts have 
increased. 
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AUBURN SALES UP. 
67% LAST YEAR 


‘Gaik of 650% in 
Georgia Highest for 
Any State 


hanantrtinaivntied 20, 1930 


AUTOMOTIVE DAILY NEWS, THURSDAY, 


CAR REGISTRATION TABLE, DECEMBER, 1929 


given here complete for the convenience of our subscribers. 
Service, Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, 
section, may obtain these by addressing any of these three companies, 














Trenton, N. J. Readers 





States 


Pierce- 


~—— 


Knight 
Knight 


Arrow 











Marquette 
Oakland 
Oldsmobile 
Packard 
Peerless 
Roosevelt 
Stearns 
Willys- 
Windsor 
Miscella- 








_|Studebaker 


— 
a 


Alabama | 
Arizona | 
Arkansas a 
California| — 
Colorado | — 
Conn’ticut| 
Delaware | 
Florida 
Georgia 
Idaho 
Tilinois 
Indiana 


(Continued from Page 1) 


for instance, increased 490 and 437 
per cent.,, respectively, last year, 
while business gained 566 per cent. 
in Utah, 478 per cent. in Kansas, 
375 per cent. in Vermont, 361 per 
cent. in Iowa, 517 per cent. in Rhode 
Island and 334 per cent. in Wash- 
ington. 

The largest increase shown by any 
state in Auburn sales was Georgia, 
where the registrations jumped 650 
per cent 

Good gains were established in 

the larger industrial states, al- 

though the percentages did not 
reach the heights of those in some 

of the above localities. New York * 
sales were 3,713, as against 1,582 

in 1928, a gain of 134 per cent. 

Pennsylvania business was up 66 

per cent., New Jersey, 66; Illinois, 

48; Massac husetts, 98; Ohio, 21. 

The accompanying table fails to 
give Auburn credit for any sales in 
South Carolina in either 1929 or 
1928. It is assumed in this case that 
the official registration statistics 
from that state include the Auburn 
in the miscellaneous column. This 
would mean that Auburn's total for 
both years should be slightly higher. 

Following are the complete 1929 
registrations of new Auburn cars 
by states, as compared with 1928, 
with the percentage of net changes 
shown 


no) <2 |} Whippet 
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Iowa 
Kansas 
Kentucky | 
Louisiana | 
Maine | 
Maryland | 
Mass’setts | 

Michigan | 5: _ 5 | yh _ 102 : 8.770 
Minn. 4 ‘ ‘ f 3: 36 ~~ 1,765 
Miss’ippi | 1.816 
Missouri | 3,240 
Montana | 102 
Nebraska | 3.160 
Nevada | 114 
N. Hamp. | 188 
N. Jersey | 1059 
N. Mexico | 530 
New York | 5,862 
N. Ca'lina | 3.605 
N. Dakota | 220 
Ohio | 13,669 
Okiahoma| 4 663 
Oregon | a td i ol . i... 
Pennsy | 1 37 G4 40% i a mB e. ; a : ae 
Rh. island | 470 
S. Ca'lina | _ 1,000 
S. Dakota | 183 
Tennessee | 541 
Texas | 10,751 
Utah | 386 
Vermont | 118 
Virginia | 3,184 
Wash'ton | 4,192 
W. Va. | 44 | 1,723 
Wisconsin | 45] 2Ail 
Wyoming | 20 | 513 
Dis. of Col.| 
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164 
2 252 
2,659 
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— Gain 
74 
437 
*36. 
*15 
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1929 
Alabama 47 
Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
Florida 
Georgia 
Idaho 
Illinois 
Indiana 
Iowa 
Kansas 
Kentucky 
Louisiana ... 
Maine ; 
Marvland ' 
Massachusetts 
Michigat 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 
New Hamps hire 
New Jersey 1.2 
New Mexico 
New York 
North Carolina 
North Dakota 
Ohio 
Oklahoma 
Oregon . 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 
Tennessee 
Texas 
Utah 
394.085 Vermont 
aaa | Virgin 
386,537 | Washington ... 
317.191 West Virginia. 
== =. Wisconsin 
454.153 Wyoming 
351,509 | Dist. of Columbia 
481,896 


332,180 
378,346 
254,881 
235,337 
165,316 
219,844 
135,909 
3,881,407 
3,134,270 





[oz) 


WW) 9 99) by} OW 


wv 


84] 


ol 
Oo 


43 
16 
s.6 6s 
365 2643 4053 
240 2984 7245 1028] 
503 3833 5209 705] 
389 3986 135 1013 
809 5483 
645 6194 12558 
723 6780 10071 6350 7610 | 
586 5299 14064 6898 14350 | 
873 790714086: 1402] 155 111 594 19 576 10950 | 
632 5262 18132 139 9204 19163 | 
1049 10955 18359 191 9004 7280 | 
558 20121 134 9152 22502 | 
779 871 10366 17147 183 17251 | 
919 525 19764 151 22877 | 
936 1134 1123721703 209 21912 | 
1008 563 22005 131 26124 | 
1226 1062, 9818 23774 161 26940 | 
4901 8283] 4547 972 541 20324 85 20680 | 
3436 9681] 4065 803 630 6282 19034 156 20622 | 
4015| 6404] 3484 671, 399 15663 49 15693 | 
2414) 5438] 1917 189| 3772 10233 92 13064 | 
2729 2842| 2189 321 11253 32 10214 | 
645 6637) 2815, 3886] 2322' 413 214 6093 1262 | 95 12888 | 
606 4768) 2858 2598] 1949 456 334 9156, 983} 40 4726 8133| 1401 
Total °29 8639 * 15482 105113'31831 89425 [44634 8318 8422 84962 158245 17320 |**! 1381 75066 °4056 162362 | 37346 
Total °28.. 14758 114980 37065 73605 [42890 7751) 5733)'23725 183840 21366 | 1184 84420 190826 | 40118 


**ten months ‘report; *;nine months’ report. 


CARL GETZ BACK FROM 
G. M. TOUR IN FAR EAST 


New York, Feb. 19.—Carl Getz, 
director of publicity of the Gen- 
eral Motors Export Company, has 
returned from a six months’ tour 
of General Motors plants in the 
Far East. He was accompanied 
by Mrs. Getz. 


8} 882 
2911] 138,782 
8144 | 154,605 
4022 183,633 
9342 | 212,093 
288,829 
284.740 
304 
271,846 
376,933 
329 925 
432.695 





29 2486 132 968 
3603 
3007 
4448 
9421 
6077 


3193 364 
387 
473 
282 


570 


1336 
1115 
1959 
240 
2899 
2547 
2966 
3469 
4203 356 
3954 181 
5057 337 
155 
303 
138 
300 
155 
236 
188 
226 
114 
167 
187 
152 
1564 
2748 


5019 101 
3 4457 
28. 7049 
29 536 337 6445 
12088 
6028 


2609 | 2 
2941 | 
3609 | 


Dec 
Nov. 
Nov. 
Oct. 
Oct. °28 
Sept. ‘29 
Sept. °28.. 
Aug. 29 
Aug. '28 
July °2Z9... 
July °28... 
June °29 
June ’28 
May ’29.. 
May °28.. 
Apr. ’29.. 
Apr. 28... 
Mar. ’29.. 
Mar. '28.. 
Feb. ’29... 
Feb. 28... 
Jan. 29... 
Jan. °28... 


29 


117 


21° 210 
2814 
3948 
4628 
4446 
4179 
5908 
4747 
3503 
4193 
3943 
3437 
5064 
4421 


29 
=» 


Lad 


100 
233 
85 


1830 
485 
2535 
473 
207 2815 
i123 73 
2781 
1391 
7104 
802 
2535 
1261 
3105 
2115 
3083 


65 417 


10S 
60 


1971 
512] 


6029 | 
5877 | 
6613 | 
8586 | 
7484 | 
3079 10860 | 
3795 8752 | 
2916 10150 | 
3933) 8945 | 
3732'11879 | 
4785, 9437 | 
414612789 | 5844 


6912] 
15604 | 


6598 


7" 


t< 
567 
571 
782 
668 
878 


827 


1768 


96 


3777 
9147 
4848 
5703 
5510 
5080 
4651 
2834 
2373 
1533 
1894 


6462 
8297 
8177 
9834 
9416 
9815 
7420 
7595 
4262 
4771 
4467 


14415 
9703 
15560 
11486 
10895 
9150 
6172 
5632 


139 
2262 | 
2366 | 
1833 | 
1703 | 
1197 | 
1170 | 


Totals 17,852 11,154 

Decrease. 

Following are the complete regis- 
trations of the Cord car in all 
states for the four months during 
which it was on the market in 
1929: 

Alabama, 0; Arizona, 4; 
sas, 0; California, 91; 
Connecticut, 
ida, 9. 

Georgia, 10; 
86; Indiana, 35; Iowa, 11; Kansas, 
0; Kentucky, 11; Louisiana. 0. 

Maine, 0; Maryland, 6; Massachu- 
setts, 29; Michigan. 31; Minnesotz 
Ly Mississippi, 0; Missouri, 13; 
Montana, 3. 

Nebraska, 3; Nevada, 4; New 
Hampshire, 0; New Jersey, 32: New 
Mexico, 0; New York, 150; North 
Carolina, 2; North Dakota, 0. 

Ohio, 59; Oklahoma, 16; Oregon 

Akroh, O., Feb. 19-——One of the 1; Pennsylvania, 62; Rhode Island, 
most efficient. tire units ever con-|12; South Carolina, 0; South Da- 
structed has been completed oy the | kota, 0; Tennessee, 1. 

Firestone Tire and Rubber Company Texas, 8; Utah, 3; Vermont, Jv 
as an addition to Plant No. 2, which | Virginia, 33; Washington, 18; West 
will cost approximately $750,000. Virginia, 1; Wisconsin, 10; Wyo- 
This addition is now under opera-, ming, 2; District of Columbia, 3 
tion. This new unit, which is seven Total—795. 

stories in height and adds 100,006 In addition to the notable gain in 


9997 


“eet 
2470 
*1590 
1777 
1417 
1636 
12916 
32989 


108 
151 
174 
183 

2016 

2412 


7 
52 
51 


Arkan- 
Colorado, 4; 
10; Delaware, 3; Flor- 


4771 


639 


Idaho, 2; Illinois, 


the managing director 
Motors, Australia, sailed 
February 13 on the 


assistant to 
of General 
for Melbourne 
Sonoma. 


men’s training course at the Insti- 
tute of Technology in Detroit, sailed 
for Stockholm February 15 on the 
Frederik VIII. R. Wojciechowski, 
assistant production manager of 
General Motors Polsce, who has 
been in America attending the fore- 
men’s training course, sailed for 
| Warsaw February 12 on the 
America. 

Cleveland Nickerson, production 
manager of the General Motors, 
Australia, Brisbane branch, who nas 
been in America attending the fore- 
|men’s training course, sailed for 


the Cleveland. Mr. Wescott goes to 
Europe to attend the European 
regional parts managers conference 
in Antwerp from March 10 to 15, 
after which he will visit General 
Motors operations in Madrid, Ber- 
lin, Copenhagen and Antwerp. He 
will be away two months. 

W. L. Morrison, who for the past 
two and a half years has been en- 
|gaged on production work with 
|General Motors Argentina, Buenos 
| Ayres, and General Motors, Brazil, 
|Sao Paulo, returned to New York 


FIRESTONE TIRE COMPLETES 
NEW ADDITION TO PLANT 


A. Westcott, assistant general ser- 
vice manager in charge of parts of 
General Motors Export Company, | 
will sail for Paris February 22 on 


|today on the Van Dyke. 


R. Langborg, general inspector of 
General Motors Nordiska, who has 


been in America attending the fore-- 


Brisbane February 13 on the So- 
noma 
D. A. Smith, recently appointed 


square feet of floor space to the 


| plant, will increase its capacity by | 
}export markets last year. 


5,000 tires and tubes daily. 


domestic business, the Auburn com- 
pany made large increases in the 
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Production -- Engineering - - Factor 





Cites Recent Progress 
In Automobile Design 


The year 1929 marked the intro- 
duction of the front-drive passenger 
car. Its performance and _  ac- 
ceptance are being carefully watched 
to determine whether it is merely 
a fad or has its particular place in 
the transportation field. The six- 
cylinder engine trend has now 
reached trucks of the largest size, 
as have pneumatic tires. To give 
greater carrying capacity. a new 
motor coach design has been intro- 
duced in which the body and ccn- 
trols have been moved forward, 
with the engine projecting partly 
into the body. 


Engines 

Eight-cylinder engines continue to 
gain, while twelve and _ sixteen 
cylinders are being experimented 
“vith for the highest priced field. 
A V-type using two banks of eights 
is the first to reach the production 
stage. With the increasing demand 
for power in motor coaches, the 
eight-cylinder engine has been in- 
troduced into this service to keep 
cown the individual cylinder dimen- 
sions and stresses. 

There are two schools of combus- 
tion-chamber design, the older be- 
ing exemplified by the Ricardo 
head, in which turbulence is used 
to speed up flame  provagation 
in the endeavor to suppress detona- 
tion, while the newer school claims 
that turbulence is merely a means 
to obtain a uniform mixture and in- 
crease the rate of heat transfer. 
Engineers cf the latter school aim to 
control the temperature of the part 
of the charge which burns last by 
means of a high surface-volume 
ratio over that portion of the com- 
bustion chamber, and in so doing 
to control the acceleration in the 
rate of pressure rise. Substantia- 
tion of this theory is to be found in 


an engine incorporating this prin-| 


ciple and having a compression ra- 
tio of 5.8:1. which tops the ratios of 
engines capable of utilizing ordi- 
nary fuel. 

Some designers have felt that 
compression ratios have gone too 
far for smooth operation, and we 
find the use of slightly lower ratios. 
In one instance there is a recession 
from 5.7:1 back to 5.15:1. With a 
Slight increase in bore, the new en- 
gine develops greater power than 
did the former. 

Cylinder bores and valve diame- 
ters are still being increased. Plac- 





The critical survey of recent 
developments in automobile de- 
Signs, reprinted herewith, was 
prepared by Austin M. Wolf, au- 
tomotive consulting engineer of 
Newark, N. J., for the Ameri- 
can Year Book, and was printed 
in that publication. This article 
should prove of keen interest to 
those associated with the auto- 
mobile industry and is repub- 
lished in full through the cour- 
tesy of the American Year Book. 











ing valves horizontally in a V-engine 
results in a substantially triangular 
combustion chamber shape. An L 


head chamber has a spherical por- | 


tion over the piston besides the 
pocket over the valves. Both inlet 
and exhaust valves in several en- 
gines have a thirty degree seat for 
greater effective opening area. Valve 
springs with closed damping coils 
are used in one instance, while con- 
centric springs, coiled in opposite 
‘directions, are used in another. As 
a cooling aid, aluminum bronze is 
used as the material for the ex- 
haust-valve guide in heavy-duty 
engine. 

To be able to translate laboratory 
results into the field would be ideal, 
but deterioration in service prevents 
it. A step toward this ideal is to 


a 


be found in the decarbonizer on onc | 
car, in which a plunger is provided | 
to inject a charge of chemicals into | 


the inlet manifold while the engine 
is speeded up, the chemical charge 
being left to stand overnight to 
soften the carbon. 

A new high-silicon aluminum 
piston alloy has been _introduced 
that has a lower coefficient of ex- 


pansion, which makes close fitting | 
need of ex-| 


possible without the ‘ ? 
pansion slots or separation of the 


skirt from the head. Tungsten car-| 


bide has made its machining com- 
mercially possible. An alloy-piston 
design with slots and head separa- 
tion has a cast-in slot dividing the 
piston-pin boss. The outer boss is 
on a vertical channel-shape web 
uniting head and skirt, while the 
inner boss is on a horizontal: web 
uniting the skirt sections adjacent 
to the boss relief. 

A motor coach alloy piston of the 
ecnstant clearance type has two 
invar rings cast in, one at the lower 
edge of the skirt and the other im- 

above the piston-pin 








(Pat. App'd For) 


ERE’S a new idea in de- 

sign and construction that 
removes all window troubles. 
Guaranteed to keep windows 
leak-prook, rattle-proof, dust- 
tight for the life of the car. 
The the 


spring shim steel skeleton set 


illustration shows 


in rubber, and the outer cov- 
ering of felt. A_ perfect fit 




















in the frame, with exactly the 
tension to 
contact 


You can be 


proper permanent 
insure water-tight 
without binding. 
sure of increased owner-satis- 
faction if you equip with New 
Standard Window Channel. 





THE STANDARD 
PRODUCTS CoO. 
1011 Power Avenue 
Cleveland, Ohio 














| bosses. Another development in- 
volves the use of a flat invar strip 
| projecting through opposite slots in 
the second 1ing grove and holding 
the ring out at a 


ing centrally anchored to the head, 


holds the piston in permanent axial | 
The} 
skirt is slightly oval and expansion | 


alignment with the cylinder. 


due to temperature rise increases 


the effective bearing area along the} 
oil-con- | 


thrust axis. 
trol ring 


Removing the 
from the skirt to above 
the piston pin with 
improves lubrication, especially 
during the time required for warm- 
ing up in cold weather. 


Connecting Rods, Bearings and 
Shafts 

Aluminum alloy connecting rods 
are on the increase. Rigidity of the 
big end is assured in one instance 
|by the use of a case-hardened steel 
| cap. 
A foundry accomplishment that 
jresults in extreme rigidity is the 
|casting of a V-eight crankcase and 
|}cylinders in one unit. Repiaceable 
| steel- backed babbitt-lined main 
bearings are often line-reamed af- 
; ter installation, but progress in the 
|fabrication, with limits as low as 
.00025 inch 9n some dimensions, al- 
|jlows their installation or replace- 
ment without any fitting. Camshaft 
bearings of this tyne are appearing. 
|A copper-lead bearing compound is 
| used by one motor coach manufac- 
turer. It has no lining or backing, 
the structure being uniform through- 
out the shell 


Experiments are being conducted 
;} with a new type of steel for cam- 
shafts and crankshafts that does 
not require heat treatment. Shaft. 
cams and gear made separately and 
brazed together in a hydrogen 
atmosphere is a new development in 
welded camshafts. 

Oil capacities have been increased 
in some instances. The space below 
a false bottom and between nu- 
merous transverse ribs provides set- 
tling chambers in one tower crank- 
case. To assure a supnly of oil re- 
zardless of engine inclination or oil 
viscosity, an inverted cup is placed 
yver the vertical cylindrical screen 
| surrounding the pump intake of one 
engine. An instrument has been de- 
veloped to give continuous viscosity 
indications of the oil in the crank- 
ase. 

Cooling 


|  ThermostaticaNy operated’ ver- 
tical-vane radiator shutters replace 
| the radiator false front. They are 
of full length and conform to the 
characteristic curvature of the ra- 
diator. When operated, the vanes 
turn in from both sides. The in- 
creased power of present-day en- 
gines is reflected in their greater 
water capacity. In place or even 
water distribution from the pump. 
all the water in one engine goes to 
the rear of the block and then 
flows forward. One maker claims 
substantially increased fan belt life 


7 through the adoption of two narrow | 
| belts in place of the single wide one | 

formerly used. For more favorabie | 
radiator, | 


| fan position behind the 
the combined fan and pump unit 
has been raised. The pump upper 
contour is offten above the top of 
the block. 


Fuel System and Manifolding 


The down draft carburetor is a 
conspicuous development of the 
year. Improved distribution and a 
cooler manifold are made possible 
by its use. The manifold can be of 
larger diameter, increasing the vol- 
umetric efficiency. A drain is pro- 


| vided at the bottom of the manifold | 
T to prevent overloading in case of | 
excessive choking. Greater valve ac- | 


cessibility is afforded with the car- 
bureter above the engine. Down- 
draft manifolding is also on the 
increase. One carbureter is provided 
with an extra high-speed jet which 
cuts in a 50 m. p. h. Different car- 
|bureter calibrations are now pro- 
vided on cers going into low and 
high altitudes. 

An automatic heat-control valve 


consists of a butterfly valve in the} 


exhaust manifold, weighted at its 
lower end to hold it normally closed, 
|at which time the exhaust is by- 
passed through a jacket on the in- 
take. As the engine speed increases 
the exhaust pressure opens the 
vaive. The inlet manifolds on a 
motor coach engine are water- 
jacketed and the flow of water 
through them is controlled by a 
thermostat. This same engine draws 
air at atmospheric temperature 
from outside the hood or 
made to draw it from an exhaust 
stove. 


Air Cleaners and Engine Governors 
a 


An air cleaner of the copper rib- 
bo.i type, o11-wetted, is also an ef- 
| fective flame orrester in case of 
|backfre. Considerable spiraling of 
j air through a cleaner upsets uniform 
distribution in the maniiold. Great 


I consiant clear- | 
ance in the cylinder. The strip, be- | 


alloy pistons | 


can be} 


fcare must be exercised in the design 
| of an air cleaner to straighten out 
|the air flow before it enters the 
carburetor. 

Camshaft-driven fuel pumps are 
increasing, a new type involving a 
| float and a pressure chamber, the 
latter reacting on the former when 
the carburetor needle seats, thus 
| preventing further pumping 
| Owing to operators running mo- 
cessive engine speeds, governors are 
being used to safeguard against 
these destructive speeds, rather than 
the engine speed in hich gear. - To 
prevent high speed in factory drive- 
| aways, governors are being iristalled 
| which are removed when the cars 
have reached their destination and 
returned to the factory for further 
use. 

Several cars have increased gaso- 
line tank capacities. 
center of the tanx prevenis spilling 
when turning corners. 


side the frame channel to expose it 
to the cooling air. A gas generator 
for fuel oil has been developed for 
metor coaches. A Roots-type super- 
charger is available on 


Clutches 


Ventilating covers are provided in 
the clutch compartment In one 
case a duct from the outside is 
brought near the release bearing, 
admitting air to relieve the vacuum 
created at the center of the revolv- 
ing mechanism, thereby preventing 
lubricant being sucked into the 
clutch from the transmission. A 
new clutch design of the singie- 
plate type utilizes a full circle of 
stamped-steel levers between the 
spring and pressure plate, assuring 
uniform pressure. A number of 
radially disposed laminated springs 
act as a cushon drive in the clutch 
hub. 


One 


Transmissions 

Indirect-gear ratios have been 
slightlv reduced to increase accelera- 
tion. The quest for quietness con- 
tinues, with finer pitch and smaller 
diameters giving lower pitch-line 
velocities. Internal gear redu 
|is increasing, and ease of shifting 
is more pronounced by shortening 


two out of every three teeth of the) 
sliding gear clutch, giving a com-| 


bination tooth-and-dog effect. 

The customary latch-out of four- 
speed transmissions is being elim- 
inated by means of a spring-loaded 
plunger which requires additional 
sid@ pressure to overcome. A four- 
speed. all-spur, gear type unit is used 
by one maker. A three-speed trans- 
nission has appeared with built-up 
herringbone gears for ithe constant 
mesh and second speed trains, the 
latter having different pitches on 
the adjacent members. Horizontally 
disposed shafts are to be found in 
motor coech and front-drive trans- 
mission designs, to give increased 
road clearance. A new five-speed 
truck type has appeared, as has also 
a four-speed motor coach transmis- 
sion with second and third speed 
trains in constant mesh. 


Universal Joints 


_ Front drive requires universal 
joints 
| included angle of at least 40 degrees 
| from a straight line. 
is 

angular velocity. 
| joint is used in one instance with 
| the adjacent aligned pins of the two 
j joints secured to a central ring 
| which always bisects the angle. 
| Other design utilizes steel balls 
| which roll in raceways ground in 
|the joint yokes, the plane of the 


| ball bisecting the joint angularity. 
Rear Axles 


A dead rear axle, reminiscent of 
| chain-drive days, reappears with the 
j}advent of front drives. A double 
;roller chain is being experimented 
| wien by a manufacturer of chain- 
|driven trucks. A two-speed axle 
| appears in the form of an internal 
|}gear reduction unit ahead of the 
| bevel pinion. A three-quarter float- 
jing design replaces the full float- 
be axle on two cars. 


Front Axles 

| Front drive again revamps previ- 
|ous axle design. A tubular center 
|}member in one instance 
|forward to clear the differential 
| housing, and the ends are swedged 
| into forged yokes in which the king- 
| pin centers are in line with the 
| drive-shafts. The center portion of 
ithe I-beam axle bed in another 
| vehicle is offset forward to clear the 
} worm housing. 


Brakes 


While one maker returns to a 
| 50-50 per cent. front and rear brak- 
jing effort, another places the dis- 
{tribution at 60-40 per cent. A 
| friction-type servo unit for instal- 
| lation at the rear of the transmis- 
|sion has been developed, as have 


tor coaches in the lower gears at ex- | 


A vent in the |} 


On one car | 
the gasoline pipe line is carried out- | 


capable of deflection to an| 


: A special de- | 
ign is required to assure uniform | 
A compact double | 


An- | 


is offset | 





inter- 
Scoring 
“Jubricating”’ 


;a lining having lead wire 
; woven therein, reduce 
|} through a seemingly 
effect, dampen noise and aid in 
shedding water. The engine brakes 
through the front wheels on front 
drives. One design has the drums 
adjacent to the differential housing 
;}and acts through the _ universal 
| jointed shafts. 


Wheels and Tires 


Improved swedged spokes and 
|chromium plating characterize the 
increasingly popular wire wheels. 
| Large chromium plated hubs are 
popular with wood wheels. While 
one maker replaces roller with ball 
bearings for the wheels, another 
moves oppositely. The heavier cars 
are going to small-diameter rims, 
with tires such as 18x7.00 inches. 
Inroads are being made by the bal- 
loon tire in the truck field. 


Suspension 


The last adherent of the canti- 
lever spring has dropped it. Spring 
shackles of the rubber-bushed type 
are more popular. Springs heavily 
coated with graphite lubricant, 
wrapped in heavy canvas and pro- 
vided with metal covers, obviate any 
further need of interleaf lubrica- 
tion. A new form of shock elimi- 
nator provides a shackle at the 
front of the left spring in place 
of the fixed mounting, its oscillation 
in both directions being restrained 
by helical springs under compres- 
sion. 

Two parailel quarter-elliptic front 
springs at each side, the lower one 
being adjustable fore and aft by 
a fine thread for caster adjustment, 
provide a constant caster angle dur- 
ing spring deflection. Tests show 
that, in striking an obstacle or when 
braking, the axle may rotate as a 
whole as much as 5 degrees and 
with a wide wandering of the in- 
stantaneous center of _ rotation, 
ing geometry. With the advent cf 
front braking and driving, this is 
a serious matter. Front radius rods 
are another possibility. 


‘T10N | 


Frames 


Increased channel depths and 
widths, the latter particularly where 
| offsets occur, are noticeable. An X 

member is used near the center of 
several frames to give rigidity. By 
, placing a deep drop in the spring 
seat of the rear axle of one front- 
drive car, no frame kick-up is re- 
quired. 

Control 


Three-spoke steering wheel and 
the starter button on the instrument 
board are noticeable trends. While 
wheelhases have been’ increased 
several inches, the turning circle 
of many cars has been decreased 
several feet. Decreased steering 
effort is obtained in the cam and 
lever gear by allowing rolling mo- 
tion in the stud through its mount- 
|ing in roller earings. Pedals 
mounted separately from the power 
| plant, a cable connection in place 
|} of a rod and the use of rubber in 
| the gear-shift lever mounting aim to 
suppress noisey transmission. A 
horizontal rod projecting through 
the instrument board, with a knob 
on the upturned offset, provides the 
gear shift for front-drive cars. 


| Equipment 


| The metric spark plug is used 
more. A cover extends over the 
heads of some engines to protect 
the spark plugs. The double-breaker 
type of ignition is more popular on 
six-cylinder engines, one breaker 
serving the three front and the 
other the three rear cylinders. A 
new ignition lock is built into the 
coil and attached to the rear of the 
instrument board. 

Starters of the mechanical-shift 
type have lower reduction ratios. 
One make, with higher cranking 
speed, uses an eighteen degree ad- 
vance beyond the normal driving 
range for starting because of better 
results in cold weather. The horn, 
located in the center of the lamp 
tie-rod, is an innovation. Some 
cars are now provided for radio in- 
stallation. 

Head lights continue large. Head 
and taillight wires are entirely con- 
cealed. Parking lights are placed at 
the top of the front body pillars on 
one car, but revival of this antiquity 
seems to have no place in a vehicle 
symbolizing speed. A combination 
tail and stop light utilizes a twenty- 
one candle-power lamp, the intensity 
of which is reduced by resistance in 
the circuit. Application of the foot 
brake short circuits the resistance 
and the full intensity is used for 
“stop.” 

Hydraulic shock absorbers of the 
two-way type show increased usage. 
A thermostatic valve, consisting of a 








j also flexible cable connections to 
|replace brake actuating rods and! 
levers. Lead-tipped shoes, as well as! 


conical disc controHing the oil-flow 
(Continued on Page 12) 
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| Range of Automotive Stocks: Hinancial News | 


TUESDAY, FEBRUARY 18, 1930 NEW YORK CURB EXCHANGE 


NEW YORK STOCK EXCHANGE on rgren oe S| Altomotive Stock Statistics 


Previous 42900 Cities Service... 32% 32% 325% 
Net do pt No — seae? — . 
j Con Dia Fibre. No sales today ‘ ° P _ 

Ad — t — —— —— 5100 Cord Corp ..... 4 11% 11%2— "2 (Corrected Daily From Automotive Daily News Records.) 

vance Rumely ... 2,600 16% 17% 4 %| "300 Doehler D CG... 18 18 ‘ 1929 1928 

do pf. 1 by 31 33 2 3200 Durant Motor... 5% 5% 5% Ye | Earn- Earn- 
Air Reduction J 130 132%% - 4% Fageol Motor.. No sales today ings 

2 


tT 
T 
Ajax Rubber 2 =. 9 500 Fedders 97s 9 9 —* ings 
Allis Chalmers . % 59 Sys Ne oe aun Sones Seer Shares Au- SharesOut- Par  Divi- Per Per 


1 
Am. Eosch Magneto. % 51% — ee... Seee.. 0 today thorized standing Value dend Share Share 
Amer. Chain pf. 5 6 89% + §} 


on te Prams e "Su “a% , 100 Ford sid , ¥: PASSENGER CAR COMPANIES 








Auburn 000 235 230% oe eee Eee os » Be Be 43. | Auburn 500,000 166329 None +400 21.23 10.77 
Bendix Aviation ../. 9,600 40% 40% ; 10° Gen Tire & Rub a tte 28)" | Chrysler 000. 4452615 Nene 300 °555 679 
Bohn Aluminum ... 400 53°, 53'2 53% 1 Gr'nf'ld T & D_ No sales today Durant 630, 1,852,419 None None see . 
Borg-Warner 900 41 40 ( 4 oo oe eae cones Franklin 299,375 None 2.00 2.46 
Briggs Mig. Co. .... . 16% 15% 7 | Hood Rubber ; No sales today Gardner , 300,000 5.00 None ove 
Briggs & Stratton .. No sales today India Tire No sales today General Motors. .75, 000, 000 43,500,000 10.00 *3.00 4.96 
Brockway Motor .... 15% 15% 155 s + Isotta Fras eee ences Suaey Graham-Paige .. 2.500,000 1,726,541 None None * 65 
Bose Wie MS Be Bt BS og) BB es RR, Rp ccc. Sema NWS ge 8 
’ 2 4 uy ‘ cQuay Norris. No sales today A A p ” A ’ 

Bullard 43% f M dtanw Stee . alto sales today og ’ 450,000 None None 29 
Caterpillar Tractor. . ; 68 661 } } Y Nat Rub Mach. 19% 19%8 19's— °s|Marmon ....... r 260,000 None 4.00 2.59 
Checker Cab 1000 48 © 46s | Rorgmouns Cab. 1155 Be. iedes foon None None mp 
Chicago Pneu. Tool. . 29'; 29 : > | Sunss Winter, No sales today Nash 730, None 6.00 6.06 
Chicago Yellow Cab. No sales today Pitt Plate Glass _No sales today §; None 1.00 1.68 
Chrysler Corp. ; 39-37% «37% = ae eee SS - a cas tones Peerless 400,000 é 50.00 None eee 
Clark Equipment .. No sales today Sane T Stat No sales today Pierce-Arrow A.. 197.250 2 None None * 3.72 
Commercial Credit... 6,100 32% 31 32%2 + 1%] Seiberling 7 Reo .. 2.000.000 ,000, 10.00 * 80 1.05 

do 6'4s pf. No ‘sale °s today 50 Smith A O 8 «168 i Studebaker ..... 2,500,000 960,17 None 5.00 6.72 
Comm'l Invest. Trust 1,700 46% 46%, — specs a sae ah Stutz ... 400.000 , None None 


do 6'ss pf Wo onles today $00 Thermoid Co... 23%" 23. 23! Willys-Overland . 3,000,000 000. 5.00 #1.20 1.35 
Continental Motors. . 4500 6% 6" 6% . Tnempson Prod No sales toda} - 
Cutler-Hammer . 300 74 74 74 : a pe . Sw “a” he today MOTOR TRUCK COMPANIES 
Du Pont .. ... 15,000 130% 127'2 127% ' WY concen ‘iments 6 ealee toda’ Ame -La wm «FR 2 an . 
Baton Asie & Spring "toon ‘35 “ahs ‘au SrLis:: S| fmeecks Prnmee feegye 6 Ge pee eee 
Electric Auto- Lite . ; 5.000 103 ‘x 101%2 101 N. ¥. OVER-THE-COUNTER Checker Cab Mfg. 500,000 375,000 None 4.20 * 9.43 
Electric Stor. Battery 400 76'4 175 75 ‘ Federal 4° . ‘ - 
Emerson Brant No sales today ; Am Hard Rub ; 5 —_" 500,000 499,543 None 80 ft 63 
Evans hee tana BS 4.900 30%, . 391 0 i 8 Dixon J Crue 5 172 Mack e ‘ UU 755.625 None 6.00 * 7.85 
Fede ral M tors i 1 100 + 11 1 11 ae. 3.50 Doehler D C pf 36 va 1,000,000 800,000 50.00 2.00 +t 1.75 
U . . . A < 2 ** x 4 f » , © n . + . 
Firestone T. & R. ... 1,000 28' 27% 2% y 7 smen Magn ; 2 veaow 1,300,000 1,300,002 None None 05 
do pf. i*s §7 do pf ; ACCESSORY AND EQUIPMENT COMPANIES 


7 2%, Q7 Rolls- ~ pa Am . 
“a Rubber api SR “3 an Oye x | do p 5 American Bosch. 250,000 207,399 None None * 4.47 
Gabriel Snubber .... : spitaort Bet American Chain. 357,143 250,033 None 3. § 
General Electric .... 62. : 5 ave ae ; Bendix Aviation. 3,000,000 2,115,000 None J * 34 
Gardner Motor ..... 4 ‘ S300 Acme Stl a a a a & Br. .. 1 4 Pog a aeraee ony 
a} Motors .... 20,2 3% 43% - 3700 Allied M 1 g 18" = re J M's. spss 2'025 000 2'003.225 None 
Oo Oe Pi. ... 2 22 - 5 100 do pf 39 0 55s tl RN ae 
Glidden ‘co ar ~ ai | 380 Allied Pro... 40 40's E. G. Budd Mfg. 1,101,000 —‘1,031,252 + None 
——_— 35 . rdin ‘| 350 Auburn Auto 35 230 230 Budd Wheel .... 1,000,000 902,060 None 
Goodrich"... 1,600 48% 47, day 13900 Borg-Warner. 2 12 40°, Bullard 300,000 276,000 None 
7 00 3% 2 i“ — 2900 Borg-Warner % 40" kgf Forme - ‘an “tin Ae 
GO WE. on. No sales today 50 Chi Yellow Cab 27'4 27!» 27'. Chicago Pneu. ... 500,000 199,469 None 
. T & « Q : vED a, | 2659 Cord Corp : 11%, 12 Clark Eouipment 250,000 250,000 None 
— I ics 3 a = : opie +t] ss : 350 Bosdaille Her A 28° n 28 28 Con. Motors .... ' ; j None 
Graham-Paige Motor 1,600 10% 10% 10% — 100 La Salle Exten 3, 39, 31, Culler-Hammer.. 750, 330,000 None 
Hayes Body 400 7% Tk TN, 5 150 Mun G B ; 3 3 Eaton Axie & Spr. B , None 
Houdaille-Hershey . 5.500 26% 25% 25% 100 Musk M S ‘“s 18°» 18%s Elec. Auto-Lite.. 1,290, None 
Hudson Motor Car 3.300 59% 58 58% — % 750 Nach Spi : 19%, 20 Evans Autoload. . k 5.00 
_ ¥ > po hy, ‘ 50 Nob Spks 48 48 7 
Hupp Motor Car .... 600 23 22%% 22% 4 & | 50 Pines Winterfront... : 38 33 Gabriel Snuiber. y , None 
6,600 yy M% 9), 100 Ross Gear , 36 361, Hayes Body .... , None 
5% | a“ , 100 Weuk Mtr 2 114'2 114%2 Houd’le-He’shey B 1,000,000 ‘ None 
% ,000,000 


Indian Motocycle ... 
Intercon. Dwuer ... 60( 

con. Rubber = CLEVELAND Kelsey-Haye- ... 1 None 
st Link Belt } None 


Inte me. Harvester. 10,700 95%, 927. 94 li 
do pf. No sales today Sales High Low La 
Johns- Manville “0 91,200 140% 138 138% + 1g| 100 Aetna Rub SMe 8 | «8'2 | Marlin-Rockwell.. 400,000 1 None 
Jordan Motor Car .. 8.000 41: 4 au «a. 4 75 Akron R Re - 5 to a” Moto MeterG &E _ 750.000 f None 
Kelly-Springfield ... 90 5 4% 4% — %& aa pachion” ie 38 =| Motor Products.. 500,000 é None 
do 6s pf. .. No sales today 45 Firestone pf. 82 82 Motor Wheel.... 1,000,000 Y None 
do &s pf. ce No sales today | 10General Tire .. 4 145. 145 | Mullins Mfg. .... 150,000 None 
Kelsey-Haves Wheel 900 297, 29 991 “ 10 Glidden 35 ‘ $ Murray Corp. .. 1,000,000 None 
ae tuber & Thee. -— a te neo 10 Miller Rub pf 33 Packard Electric. 200,000 134,370 | None 
Lee Rubber & Tire.. 560 814 8's 8), 100 Mchawk Rub 2 : 2 “ “~~ : : . = ’ ’ ip 
Link Belt : 200 45 45 45 \ 100 Oh Brs B 75 74), 75 Raybestos Man. . 1.000,000 676,012 None 
Mack Trucks ...... 400 82%. 81 81 : ‘, 80 Packard El 2114 21', 21', Reynolds Spring. 1,000,000 724,630 None 
Marlin Rockwell .... ‘ 45% 45 45%, - 7 160 Seiberling Rub 17 i7 Ross Gear & Tool 150.000 a te —— 
vee AWC eos « ao’ oy, ; J i 20 ym rod sf 3: t5 Spicer Mic. 600 000 3 ‘ None 
Marmon i 241, 23% ; : S ’ 
Martin Parry a nane IK... DETROIT Stewart-Warner.. 2.000,000 1,273,368 10.00 
Mengel ; 28.200 21 ii 167 21 \ Sales ; gh L Li Timken-Detroit . 3,000,000 992,096 10.00 
Miller Rubber ‘2000 4% «= 4} 41, pr R.. sles ‘St A - *, Timken Roller B. 2,500,006 2,401,764 None 
Y 1000 Det. C ; Trico Products... 274,460 274,460 None 


Moon Motors . 6.300 11% ‘ 3 - ? 1000 Det Gask ‘ 
Moto Meter G. & E.. rane 67. yt 6% P i 110 D W Gil Wilcox-Rich B. 410,000 328,620 None 


Motor Products ..... No sales today _ ate saad = ” e at a kg 
Motor Wheel Corp... 2.400 31% 30% 31% x | “See Peaerel ‘Track i eek TIRE COMPANIES 
Mullins Mfg. 800 19%, 19 193 _ | 200Graham Paige i, % 1 , 1,000,000 800,000 None None 
Murray Corp 1.700 217, 22’, 21% + %| .300Houd H B 27 25% 2542) irestone 3, 3,500, 000 2.500,000 10.00 1.60 
Nash Motors weceee. 4000 52% 52 52 z | 1140 Hutto Eng On § 9°s| Fisk .. 1,704,392 None None 
Norwalk T. & R. ... No sales today | oor erg aS 82,674 25.00 +4.00 eS 
do pf o- No sales today i 2360 Piti s Forge 20 Goodrich 5 ,009 953,638 None 4.00 J 1.50 
Omnibi er 300 3% 31% 314 . 11885 Packard Mtrs £54 31, Goodyear 450, 1.369.995 None 5.00 tt 7% 5.04 
Otis Steel 35%% 35 351i, “zz, | 100 Reo . 442 14). '2 | Lee 300,000 None None ; 55 
Packard Motor Car.. 112.700 187. 18 18). | oo a ag a as of |S -Ope-w ... L, 200,000 1,063,840 None None Nil 
Peerless Motor Car. 500 13 12%, 12% — 190 Wil Rich B 2: 2 95 | Miller 400,000 260,300 None None Nil 
Pierce-Arrow No sales today U.S. Rubber .... 2,000,000 1,464,371 None None j;? Nil 
do pf. No sales today +And extras. *Nine months. **Year ended August 31. iFirst eight 
Raybestos Manhattan 700 40% 39 40% SCRAP METALS months. {Nine months ended November 30. {Six months. aThird quar- 
Reo Motors 6,000 145, 13% 2, , | ter only. bYear ended October 31. sStock. 
Reynolds Spring ... 3,500 51% 5% Sade : 
Spicer ps no 100 337% 337% 33% 3, | Petersburg 


do pf. 100 44 44 » eae PRs gece ory 13 ~~ 15 Se — g: | Richmond 
aeeert. Warner Spd. 1,400 40 397% + % idee aaeee 13%-14) 15% rt Mr GASOLINE | Roanoke 

Studebaker Co. 1500 447, 44% 4 — % | Clippings 16"/>— 16% 19% | eeeeeton 
do pf. No sales today Copper Wheeling 
Timken Detroit Axle 200 16% 167% 16% ‘ « | Heavy machina. comp 10% 11% y Ve WAGON PRICES Charlotte 
Timken Roller Bear.. 11,300 79% 178 18%, + %| Heavy and wire 13%2—13% 14% ; sa : Salisbury 

Trico’ 2,900 38: 5 221 , | Light and bottom ..12 ? Gasoline Charleston 21.3 

aa 2” + Sy 37°%% 381% + % | Auto radiators 8% 2 ‘ Net Total Serv-— | Gol lumbia 23.2 

U. S. Rubber 2,600 27% 27% 27% - | Heavy cut and cruc.13! d , 5 tank Road tank ice sta-|) “ pwo cent 50- 
i. 4 , x niga : its per gallon discount off gaso- 

do Ist pf. ‘ 100 51%, 51% 51% Brass, heavy 9 ¢ 9%— 9% | op, ween a yy = 3| Une tank wagon price to dealers and com- 

Warner Quinian oes 2.600 19% 191% 19% 1 Brass, light a) ; Greater i & | §.3 sy: mercial buyer: 


No. 1 cl. br turning +5 9", 912 2 | Syracuse 
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balmy Rich A No sales today | Tea lead . 2% 3%, — 334 | Albany 
Electretype Thompson Products, Inc., common 
3%e— 3% 3%— 37% Net Total 
250 No. 6 color 3 Block tin, scrap 24% a3 


Westinghouse A. B.. 11,2 ; 1% \ . a4 is s 
White Motors .,.... 400 33 , 33 4 , ‘ at aa ere ‘ Baffaio” 

25! 947 247 | Lead, heavy JP 5 5 55 Burlingion, Vt 7 ™ pf STOCK EXCHANGE 
7100 10". 10°. 10% _ "7 Stereotype 5 5 Me Mj peesnonattes, 3 New York, Feb. 19.—Trading in 
200 80 80 880 woe | ientherw fend ‘Qu 2% 242 3 | Boston, Mass stock, started on the New York Ex 
i Yale ke Towne ~ No sales today Mixed Babbitt Ye— § : 5 Pennsytvania change Friday, the . listin com- 
51% 7% ea Yellow =e. me Cc. B. 22,300 22% 211% 22 i , zine ; Gasolin | mittee approving the oneiieation to 
And extra. + And 6 per cent. stock. { Stock. fe ee ee oe ae | : tank service | list 263,160 shares of no par com- 
| en | wagon mon which supplants the Class A 
| 35% 35%4—37%2 | Pittsburgh sseceeeee 2 and Class B stock previously out- 

LUBRICATING OILS =|) 20-8 & cater ae | Biboe ees SRE RSH | Milotom WII a ga | sanding, 

| PALE ENGINE OILS— ; aeeeses 








(Viscosity at 100.) ROSS GEAR AND TOOL EARNS ) fa Prices in Other eliete AUTOCAR Tr UCKS 


"J y 

All prices cooperage f. 0. b. New York.| 230 No. 3% color 22 2 $3.77 A SHARE IN 1829 Gasoline The Aut C Ard Pa 
(1-inch immersion test.) | 180 No. 3% color 18 - : Detroit, Feb. 19—The Ross Gear} pos R 1 tank gn ee eee rg , 

7 > 00 ‘ 40 41 N 91 . c . > ank oac ank ice sta- February 15, 1930 
pmered 2. = * 3 36% 100 MO. 216 ‘Color | and Tool ge en oe _ wag'n tax wé — tion The Board of Directors, on February 
Unfiltered, 600 S. R. : fOTOR OILS— | year ended December NCU) auantic City 4 6.5 18.5} 14th, declared a quarterly dividend at the 
Unfiltered, 600 S. R. (Viscosity at 100.) | profit of $565,581 after depreciation, | Newark iss 17.5|rate of Eight Per Cent. (8%) per annum 
600 Flash, S. R. .... amine: Mee Federal taxes, etc., equal to $3.77 | Annapolis 18.0 20.0|on the Preferred Stock of this Company 


| 
7 

630 Flash SR SRO ES 21 ; | 600.....No. 7 color 30 32 a share earned on 150,000 shares of | Baltimore 17.2 19.2} issued and outstanding, payable March 15, 
i 





Bright stock 500. No. 7 color 28 29 | e@ Cumberland 19.0 21.0 | 1930, to stockholders of record as at the 
RED ENGINE OILS— 400 No. 6% color...... 26 - 27 | no "ae cap ital stock. This compares | Washington 
(Viscosity at 300.....No. 6 color...... 23 24% | With $751,351, or $5.01 a share, in! panville 
No. 642 color 200.....No. 6 color - 22% -1928. 


close of business March 5, 1930 Checks 
will be mailed 





Ute & & S do to 5 


‘Norfolk as . E 20.3 | JOHN C. TANEY, Treasurer. 





12 


AUTOMOTIVE DAILY NEWS, THURSDAY, FEBRUARY 20, 1930 











Cites Recent Progress 
In Automobile Design 


(Continued from Page 10) 


aperture, provides consistent opera- | 
tion with varying climatic changes. 


Sheet Metal and Body 


Radiator shells on several cars 
have depressions in the sides and 
sometimes on the top, finished in 
the body color, the raised portion | 
being chromium-plated. Radiator 
caps are so flat as to be almost 
invisible in some cases. Shutters 
make possible the V-shaped false 
front of a front-drive car. Longer 
and flatter hoods are the vogue. A 
series of triongular, winglike groups 
following the upper fender line. 
each consisting of Several curved 
louvers of increasing length, im- 
parts to the vehicle the effect of 
motion, even while standing still. 
Vertical louvers are provided near 
the radiator in one case for the 
discharge of dust sucked in through 
the radiator. The hood fringe is 
continued across the cowl to the 








pF g™indshield in several plated, deco- 


rative designs. 

Fenders hang lower over the 
wheels and have considerable sweep 
in the front-drive designs. In them 
are to be found exceptionally long, 
tapering hoods. Running boards are 
provided with curved edges to be 
continuous with the fender edge. 
Full-length running-board kickpads 
are used. Rear gas tank covers ex- 
tend to the fenders to fully cover 
the rear spring horns. 


New Body Treatment 


Over-all body heights are gener- 
ally lower, with extreme lowness in 
the front-drive cars, 
body designers fresh possibilities, 
from new methods of terminating 
the front end to the lack of re- 
strictions, including the kick-up in 
one car, at the rear end. Doors and 
body side panels are brought flush 
with the running board splashers in 
several cars. Increased seat width 
is obtained by flaring the bodies 
out slightly below the belt molding. 
Body panels are coated with a noise 
dGeadener, such as emulsified asphalt- 
um, to eliminate drumming and 

rovide heat insulation. Many joints 

etween the wood frame members 
and the metal braces have graphite 
paper inserts to prevent squeaks. 
The use of steel in bodies is increas- 
ing. There is a growing tendency 
for manufacturers to build their 
larger model in two wheel bases to 
give greater body variety. Several 


closed as well as onen models pro- | 
vide contrasting color panel effects, | 


in which the hood color is carried 


below a bead dropping down and | 
rearwardly over the cowl end linger- | 


ing along the bottom of the body. 
Windshields are tilted sli¢htly, 
about seven degrees, to avoid slare, 


following open-car history. Plated | 
windshield and window frames are 
used. Opaqued glass is still used 


for sun vizors, while some car mak- 
":s employ individual, adjustable 
flaps hinged to the roof above the 
front seats. Drop-type rear windows 
aid ventilation. Because of the small 


Gepth over the wheel housing in a} 


low design, the rear quarter window 
is hinged in front and swings out- 
wardly. Improved cowl ventilation 
is popular, and is secured by pro- 
viding either dual ventilators at 
the top or one ventilator at the top 
and one on each side of the cowl. 
There is increasing use of the ail- 
metal side roof shell, replacing fab- 
ric. Roof treatment usually shows 
the side panels tapering in depth 
toward the front. The English slid- 


ing roof has been introduced. Re-} 


piaceable chromium - plated body 
moldings, sliding over a steel strip 


which offer | 


into which fit lugs projecting from 
the seat pan. The latter is used for 
an adjustable rear seat. 

Comfort is to be found in arm 
rests of molded sponge _ rubber, 
which have built-in ash receivers. 
An elbow rest is attached to the left 
front door of one make. An exten- 
sion cord permits operation of the 
rear curtain by the driver. Lockers 
jare built into some _ instrument 
boards. Thick sponge-rubber pad- 
ding under the carpet gives a luxu- 
rious touch. For the 
|floss-stuffed pillows are provided, 
;covered with a material duplicating 
jthe upholstery and set off by edg- | 
ings of contrasting colors. Fpot 
}cushions replace the conventional 
|foot rail. Sometimes a robe of 
| fleece is furnished. | 


}and will be found on all interior 
| fittings, instruments, 
|}lamps, radiator emblem and cap, | 
hub caps and bumper assembly. One 
car carries into the cowl a V effect 
lat the rear of the hood, and it is 
| used again at the front of the roof, 
| on the sun vizor and down the rear 
| of the body. Stainless steel is being 
| used for hood hinges, running board 
moldings, door handles, hub caps, 
;fuel tank caps and crank covers. 
| Its future is promising. 


| Body service stations have been 
|} established through the country, 
}and manufacturers probably will 
| benefit as much by becoming ac- 
| quainted with their product in the 
| field as the public will gain by this 
long-felt need. 


INDIANAPOLIS SHOW 
SETS UP NEW MARKS 


(Continued from Page 1) 


of negotiation for a distributor in 
this territory. J. . Bohannon, 
president, is expected to visit the 
show during the week. 

Much hope for business revival 
is pinned on the show, it being the 
opinion of authorities that motor 
car buying this year was waiting 
for the exhibition. At the same 
time registration figures for new 
cars for January just released in- 

| dicated a fair comparison in busi- 
| ness for the month as against 
| January of 1929. Sales, accord- 
, ing to the registration figures, ran 
only about 10 per cent. behind last 
year, which, considering severe 
winter conditicns prevailing dur- 
ing most of the month, making it 
almost impossible to give a satis- 
factory demonstration of a car, 
seems to point to better conditions 
than have been supposed. 
Chevrolet sales, the list shows, 
| were between 300 and 400 above last 





| January, and were only about 800 
|behind Ford, as compared with 
} about 1,200 behind in January, 1929. 
; Chevrolet was cutstanding in its 
rise, De Soto, Packard and Plymouth | 
being the only others te make any | 


| appreciable progress. Ford _ sales} 
were about the same as the year 
| before. Durant also was even. 


| Automotive piants here continued 
|to reflect improved conditions of 
|the industry throughout the last 
| week, and it is expected that within 
|a few weeks a return to normal pro- 
{duction will have been effected in 
practically all factories. 


| DRIVER-HARRIS NET IN 

| 1929 REACHED $875,026 
| Harrison, N. J., Feb. 19.—Driver- 
| Harris Company of Harrison yester- 
| day reported that its earnings for 





fastidious, | 


CHIEF ABIETA ADDRESSES 
MARMON SALES MEETING 


Albuquerque, N. M., Feb. 19.— 
Attired in full Indian regalia, Chief 
Pablo Abieta of Pueblo, governor of 
Isleta, and a close friend of Theo- 
dore Roosevelt, shared with T. E. 
Jarrard, general sales director of 
the Marmon Motor Car Company, 
the position of principal speaker at 
the annual Marmon dealer lunch- 
eon, held here today. 

The meeting was arranged by 


the Cooper Motor’ Company, Mar- 
mon Roosevelt distributors in this 


N.A.F.C. Reports Big Gain 
In Cars Sold on Time Plan 





(Continued 
man that he needs clothing if he 
is suffering from cold. The plain 
inference is that general usi- 
ness prosperity is contingent upon 
maintaining consumer demand. 
There is something needed besides 
work to maintain consumer de- 
mand. 

“Consumer demand is but another 
term for mass consumption. In 
speaking of that term I think it is 


from Page 1) 


Unless the banks adopt a more 
liberal attitude toward finance com- 
pany loans we predict that this year, 
while safe and reasonably satisfac- 
tory, will be in substantially dimin- 
ished volume as compared with 1929. 
The Federal Reserve Board may 
have been justified in discriminat- 
ing against, finance company paper 
originally, but in the twelve years 
that have since elapsed this type of 
commercial paper has become estab- 


A key design is often worked out | the sales potentialities of the com- 


hardware, | eights. 


generally conceded that continued 


prosperity is dependent upon mass| lished as one of the safest forms in 


city, and guests were present from 


all important towns in this terri-| production, mass production is ob-| Which banks can invest.” 

tory. In his address Mr. Jarrard | viously contingent upon mass con- pet a 

reviewed the economic outlook, |sumption, and mass consumption is | 4,508,808 _ CARS VISITED 
Cc 


ANADA DURING 1929 


Montreal, Feb. 19.—Foreign_auto- 
mobiles to the number of 4,508,808 
reported into Canada last year for 
touring purposes, it was announced 
in a statement released today by 
W. D. Euler, minister of national 
revenue. This was an increase of 
863,358 cars over 1928. 


basing his remarks on information 
obtained during a four months’ tour 
of the country. His extended busi- 
ness trip has taken him to every 
important automobile show, where 
he has gained first hand data on 


very largely dependent upon con- 
sumer credit. . 

“Substantially all finance com- 
panies were hampered in their 
operations during the past year by 
the difficulty of obtaining from 
their banking connections suffi- 
cient funds to handle the business 
which was offered to them. 








plete Marmon line of | 











If You Have A Sales 


Message for The Factory 
Executive Remember 


FACTORY 
EXECUTIVES 
READ NEWS 


spot-welded to the body panels, are | 1929 totaled $953,506, or net earn- 
an innovation, as are plated window | ings of $875,026 after payment of 
moldings. The use of a single mold- | $78,480 in preferred dividends. Out- 
ing, about three inches wide, is dis-| Standing shares of common stock 
placing the widely spaced molding | totaling 91,220 showed earnings of 
with the belt between. One maker $9.59 per share. This does not in- 
has eliminated the plated cowl band,| clude a non-recurring charge of 
which has no rightful place where | $84,758, which would add about 92 
vertical lines should be suppressed.| Cents per share to the stock, Cur- 


waeajor ; 
light unoer layer is form-fitting and 


Many bodies are mounted on the| 
frame on rubber shims for increased | 
quietness. One maker uses rubber 
molded directly to a one-eighth- 
inch steel floor plate, the rubber 
extending beyond the plate to form 
a seal and also on the under side, 
where the plate rests on the sill. 


Refinements of the Interior 


A folding arm rest divides the rear 
seat into two sections when required. 
Two layers of springs are used in 
some seats, the lower layer being of 
fairly heavy steck to guard against 
road unevenness, while the 


takes -p minor deflections. A va- 
riety of seat-adjusting means are 
provided, such as a_ self-locking 
screw a sp ug-loaded pin dropping 
into holes a runway, or the use 


of severai hoes in the cushion frame 


rent assets were shown to be $2,320,- 
939 and current liabilities $317,697. 
SAFETY EXPERTS TO MEET 
IN CHICAGO MARCH 18 
Chicago, Feb. 19-—-More’ than 
2,000 safety engineers and accident 
prevention authorities will gather 
in Chicago March 18 to attend the 
eighth annual Mid-West safety con- 


ference uncer the auspices of the 
Chicago Safety Council. One of 
the most important questions will 


be that of street traffic safety. An 
entire afternoon will be devoted t 
this problem. Les.ic ‘ ty 





program. 


CLASSIFIED ADVERTISEMENTS 


traffic engineer, is in charge of this | 
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